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MORNING SALES MEETING held by Ed Radke Auto Supply Co., TBA distributor of Portland, Oreg 
Seated left wo right are outside salesman Jack Nicholson, and company owner Ed Radke. Standing left 
to right are Herb Miller, Richfield of California TBA representative; truck operator George Radke; and 


inside and delivery man Fliford Radke 


TBA Distributor Supplies Oil Company Stations 


Richfield Oil Co. of California supplies its service stations with TBA through distributor 
specialists." One of these is Ed Radke Auto Supply Co. of Portland, Oreg., which has a small 
store-warehouse and two delivery trucks to handle a broad line of TBA products. See Page 46 


‘Dual’ Gasoline Dispenser Has Two Hoses, One Pump—Page 29 





ERIE pioneered INFRA-RED 


Drying Over 





7. brilliant long lasting finish of an Ene is 


= the result of a pioneer experience with the 
cleaning and bonderizing of pump panel sur 
faces This chemical process seals all pores 
and completely rustprools the metal and at the 
same time becomes the bonding agent for the 
highest grade enamel procurable. The com 


bination of modern Infra-Red drying and bond 





erizing produces a tough, brilliant surface 


Mode 991 
Tall Mon- 
Write for full color cat- | 


alog No. 1280 that il- 
lustrates and describes 
in detail every feature 
contained in the Erie 
Pump, the most access: 
ble pump on the market 
Mode! 748.20 


Serves co 13 Foot 
Rodis 


Mode! 148 
without hose 
retractor 
Model 748-10 with 13 ft 
ot hose exposed and with 
retractor 


ERIE METER SYSTEMS, INC. 


Main Office and Plant, Erie, Pa., U.S. A. 






































CONTROL-BUILT FOR ABSOLUTE UNIFORMITY 


ICK any Globe battery out of 

the line or off the shelf. It will 
be like every other Globe-Union 
built battery of its class, in speci- 
fications, materials, performance. 
Identical equipment and processes 
are in use at all thirteen Globe- 


Union factories. Standardization 


is complete to the smallest detail. 


ter what your original equipment 
or replacement requirements may 
be you can meet them better with 
Globe-Union built batteries. 
“Spinning Power, split second 
starting, long life” . . . these char- 
acteristics for which Globe-Union 
built batteries have long been 


Precision pro- noted are dependably yours in every battery, size 


duction is a fact, not a phrase. That's why, no mat- for size, type for type ... year after year. 


SPINNING Pows, 


GLOBE Tio 


GLOBE-UNION INC., Milwaukee 1, Wisconsin 


Bottery Production Plants At 


Atiente, Ge. © Boston, Mou @ Cincinnati, Obie © Doelles, Texas © Emporic, Kons. © Hastings-on Hudson, NW. Y. 


1, staaTin® Les Angeles 


Calif. © Memphis, Tenn. © Miner! Ridge, Obie © Oregon City, Ore. © Philedeiphic, Po. © Reidsville, N.C 





World's Most Experienced Makers of Counting & Computing Devices 


i) It pays to be sure that all pumps 


you buy are equipped with genuine, 
factory-new Veeder-Root Computers 
{with the New Perma-Vis* Wheels}...and 
it pays to specify genuine factory- 
rebuilt Computers for replacement. 


*For use on 45° Computers — for 
use only in the U.S.A. and Canada 


VEEDER-ROOT INC. " Hartford 2, Conn. 


ON NEW V-R COMPUTERS ON 45 V.® RESULT COMPUTERS 
THE DECAL ABOVE IS USED THE DECAL ABOVE IS USED 
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PUROLATOR SUPPORT works both ways—with 
the dealer having a chance to profit on TBA items 
whichever side the support is on 

1. With every oil sale: Whenever the motorist 
drives in for an oil change the dealer has a good 
chance to sell a profitable Purolator* Micronic 
refill, too 

2. With every Refill sale: Whenever the motorist 
stops in for a Micronic* refill, the dealer has an 
opportunity to sell an oil change—sells an extra 
quart of oil for sure. 


tn 


WE COUNT OR 


What's more, Purolator representatives sell oil 
filters only; are on the job helping dealers sell 
helping them build good will 

Dealers using Purolator point-of-sale posters and 
displays pick up extra profits from motorists be- 
cause of Purolator’s national magazine advertising 
in the POST, LIFE, and COLLIER’S. 

Purolator profits are quick profits, too: the new 
Dirt-Check Windows tell—and sell—at a glance 
They save the attendant’s time, help him handle 
more customers better! 


Cash in on PUROLATOR’S 


Nation-wide FILTER CHECK MONTH 


It’s now and all through July! 





Writes 


Central Red Arrow Oil Co. 
Distributor for Mobilgas 


vf on 


¢ om rurer 


MAKE 2 SALES .. . 2 PROFITS 


t 
PUROLATOR 


MICRONIC OIL FILTER 
( 


PUROLATOR PRODUCTS, INC. RAHWAY, NEW JERSEY, AND TORONTO, ONTARIO, CANADA 





— one of the world’s 


g T F p N N pioneer oil companies — 
ee ee ae uses Tri-Sure Closures 
Established 1987 | for world-wide protection 


Morocco 

New Zealand 
Pakistan 
Scandinavia 
South Africa 
South America 
Spain 
Switzerland 
Tunis 

Turkey 
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TERNS, LTD., founded in 1887, is not only one of the pioneer oil 
companies, but one of the first petroleum companies to stress the 
importance of quality and research 


Today, with shipments going to the principal markets of the world, 
you will see Sterns’ drums in Tunis and Tokyo, in Bogota and Bombay 
And on every Sterns’ drum you will see Tri-Sure Closures*— guarding 


a 64-year reputation for quality CLOSURES 

Year after year, the world’s most experienced shippers entrust their prod 

* The “Tri-Sure’’ Trademark is a 
mark of rehability backed by 29 years 
serving industry. It tells your custom 
ers that genuine Tri-Sure Flanges 


(inserted with genuine Tri-Sure dies) 
ation—and make every drum a guardian of your product, your prestige, Plugs and Seals have been used 


ucts to Tri-Sure Closures— because every test has proved that Tri-Sure 
protection is the best protection from leakage, tampering and losses 


When you order drums, make ‘“Tri-Sure Closures"’ your No. 1 specific- 


and your customers’ good will 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 


NATIONAI 








AHEAD OF THE NEWS 





MULTI-PUMP HUNCHES—A thread of skepticism is 
running through the thinking of majors’ executives 
in the East about the worth of the non-cut-price mul- 
ti-pump service station operated on a conventional 
service basis. As one of these men sees it that kind 
of station involves “too much real estate, and too 
much equipment for the amount of product likely to 
go through the pumps.” Another here and there has 
similar feeling. Invariably, though, they are either 
planning operation of a couple of multi-pumps “for 
observation” (as in the case of the executive quoted), 
or have experiments already under way. 


OIL BURNER BLOCK—A lot of fuel oil men are con- 
vinced that unfounded hints of fuel oil rationing 
ahead are being circulated from coal industry repre- 
sentatives in Washington in an effort to throttle 
further expansion of fuel oil market at expense of 
coal. At the same time gas utilities in the East are 
trying to soft pedal news about suspension of more 
gas pipe lines into new areas, in the hope that many 
customers will postpone purchase of any kind of au- 
tomatic heating equipment under the delusion that 
natural gas may be available in the near future at a 
favorable price. They would like to keep as many 
undecided buyers on the fence as long as possible, 
so that they can talk about the “unsatisfied demand” 
for natural gas. 


CEMENT SHORTAGE-—Oi) operators planning con- 
struction projects without priorities assistance are 
going to find it harder and harder to obtain cement 
supplies. Some cement producers, particularly on the 
East, West and Gulf coasts, already are employing 
total production for filling priority-rated orders, with 
nothing available for “free-market” buyers. 


FUEL OIL BUDGET PLANS—More fuel oil market- 
ers, including some division offices of major oil com- 
panies, who have in the past steered away from in- 
stallment, or budget payment plans for domestic heat- 
ing oil customers, are taking a second look at the idea 
this summer. At least one major oil company will 
give such a plan an initial tryout this fall. It has 
found no other way to ease the sharp December-Janu- 
ary peak bills for low and middle income customers. 


JULY 4, 1951 


COMMITMENT HEDGING Some distributors in the 
Los Angeles Basin, especially those selling to self- 
serves and conventional independents, are reported 
balking on taking full gasoline commitments 
from suppliers. Apparently some had placed orders 
anticipating a shortage. Now suppliers want them to 
take the amounts ordered. Result of this has been to 
term gasoline supplies “loose” in southern California 
Actually it’s available but not “sloppy,” according to 
a leading economist who points out the situation is due 
to combination of heavy production and manufactur- 
ing in the Los Angeles Basin. 


CREDIT CARD TEST CASE-—-Florida Supreme Court 
within one month is expected to hand down a decision 
on credit card ownership responsibility that may have 
far-reaching effect. An oil company is holding that 
title holder is responsible for all purchases made 
against the card, even though the card was stolen and 
used by the thief. Test in the case centers on place- 
ment of responsibility when card asserts title holder 
will be liable for all credit purchases made with it. 


DELIVERY SET-UP?—Though strictly in the “plan- 
ning and thinking” stage, one marketer is toying with 
an idea which he thinks can boost (perhaps double) 
the current delivery rate of transport dumps of gaso- 
line at service stations. Though details are meager 
at this juncture, the plans call for use of two valves 
opening up into one delivery hose of 4-inch size which 
would step up flow but still remain within capacity 
of current meters. NPN was told also that pre- 
liminary work on the plan indicates this increased 
delivery rate is feasible from a safety standpoint. 


CREDIT TIGHTENING For economy reasons, oil 
company credit men who attended recent credit asso- 
ciation meetings in Chicago are looking toward ex- 
tending periods of short-term credit cards from one 
to two months in instances where credit is limited to 
less than six months. At same time, credit managers 
are going to crack down on loaning of cash on cards 
in order to plug a hole where biggest losses occur. 
Generally, credit men say current number of appli- 
cants for credit cards is running high, and there is 
a larger number of greater credit risks seeking cards 
with oil companies. 
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It’s a combination hard to 

beat! Find out for yourself why 

it pays to be on the ACTIVATED 
team. Call the Shell office near you 








SHELL OIL COMPANY Shel 
NZ 





for smoother flow 
easier operation saoe e See 


oll or ges, at atmospheric 
4 ding on 





flenge fecing. Sizes: 2 te 30- 


longer service life ma pte kaa 


.»» CRANE CLASS 600 
OIL AND GAS PIPE-LINE VALVES 


You get many advantages with these conduit-type, 
double-seating Crane Pipe-Line Gates. For example, 
smooth, full flow with minimum restriction . . . no tur- 
bulence. Circular disc ports—in perfect alignment with 
seat openings—eliminate pockets. This Crane design 
feature helps assure tight closure. 


Grease packed body and bopipet assure easier valve 
operation ... less maintenance. All working parts are 
—_— lubricated to reduce friction and wear. 
And since Crane double-seating de- 

sign seals off seating faces from line 


flow, seat erosion is eliminated. COMPLETE GREASE SEALING 


For further information, see your Moveable spring-loaded plates prevent grease enter- 

x ing line flow while volve is being operated... cise 

close “conduit” openings in disc ageinst entrance of 
grease. 

In addition, plates wipe 
foreign matter and excess 
grease from disc faces and 
assist in guiding the disc. 
Readily accessible fitting 
in bonnet permits casy 
addition of grease when 


Crane Representative or write for 
Circular AD-1864. No obligation. 


PN tN A ee Mle Ei 


Crane cost steel pipe-line gate valves on scraper trap in crude oil lines. 


General Offices: 
A Ni E 836 S. Michigan Ave., Chicago 5, TIL. 
Branches and Wholesalers Serving 
ew All Industrial Areas 


VALVES + FITTINGS + PIPE + PLUMBING + HEATING 
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magnificent new island merchandiser 


Advertising Ponels 
with Your trend 








New ftasy Reading 


New Pump with Quiet, Leng 
wearing Outboard Bel! Bearings 


NEW EFFICIENCY as well as beauty ! 





THE SUPERB styling of the Wayne 500 goes clear through! Every unit has been improved. 
Interior arrangement has been streamlined for greater efficiency and ease of servicing. 
The rugged frame with four corner posts bolted to a steel turret top and two steel floors and the 
heavy base, assures permanent alignment, easy opening of doors and long life. Gleaming with 
stainless steel, brilliantly illuminated, here is the pump that will attract trade to your 
islands day or night. Its advanced engineering means years of smooth, 
economical operation, with greatest convenience to the motorist and to you. Write 
today for colorful bulletin giving complete details. 


AYNE 
ty > 
the d AYE) Pump Company 
FORT WAYNE 4, INDIANA + TORONTO, CANADA 
Ate comPpRtEesS somes +> HOSE REFERS + AVTIFEO HOSTS 


10 





Safety is Basic, too! 





WASHINGTON 





Defense Progress Slowed by Suspicion 
Of How Administration Will Use Powers 


By Herbert A. Yocom, Washington Editor 


The precarious (as this was writ 
ten) state of the Defense Production 
Act is the Administration's own 
fault 

It was always to be expected, of 
ourse, that the House Banking and 
Currency Committee, and possibly 
even the House itself, could vote to 
give the President about anything he 
asked for, because the Fair Deal has 
made a point of stacking that com 
mittee with its friends 

But the Senate is a horse of a dif 
ferent color—.and that horse has r 
fused not only to drink but even to be 
led up to the trough 

The reason is an apparently well 
founded suspicion that the amend- 
ments proposed by the Administration 
go way beyond the needs of the mo- 
ment. Indeed, a majority of senators 
seemed by their votes to evidence a 
pretty solid conviction that many of 
the added powers Truman wants 
would be used to press Fair Deal aims 
in directions not entirely related & 
the mobilization effort 

So let the blame for the present un 
certainty be placed where it belongs 

on the White Heuse doorstep 


If Congress Manly 
Fleischmann is going to be in a 
mighty difficult position one of these 
days Now head of NPA, and as 
such responsible to Commerce Sec- 
retary Sawyer, he has been nomi- 
nated as chief of DPA, in which 
post he would owe allegiance to De- 
fense Mobilizer Wilson How he can 
maneuver adroitly enough to avoid 
crossing one or the other of his re- 
spective bosses is something Wash- 
ington is waiting to see 


approves 


The Senate is considering setting up 
a Commission on Ethics in the fed- 
eral government to seek out the rea- 
sons for the shenanigans that have 
been going on hereabouts and then 
suggest corrective measures. The ob- 
jective is praiseworthy, but dollars to 
doughnuts the commission won't rec- 
ommend turning the rarcals out of 
office 


When government sprawls all over 
the country,” says D. A. Huley, the 
Texas gas man and president of the 
U. S. Chamber of Commerce, “it be- 
comes too big to watch, too big to 
control. Abuse of power and position 
are a natural corollary 


One of the wire services, reporting 
on the voluntary foreign oil supply 
agreement, said that the government 
had given it “quick approval.” Maybe 
#0, maybe so but only if you call four 
weeks “quick because it was on 
June 1 that Secretary Chapman put 
the agreement up to ODM and DJ 
and they didn’t come through with 
their OK until the 28th 

. . . 

There must be a hundred times a 
thousand more fiddlers here than 
there were in Rome at the burning 
of that ancient city. What else could 
account for all the discord: the fail 
ures to get things done! 

. . . 

Out at the National Institutes of 
Health, in nearby Bethesda, they have 
what it described as the world’s most 
powerful microscope. There ts abso 
lutely no truth, however, to the report 
that President Truman refuses to let 
it be used to turn up, bugs in his ad- 
ministration 


As sure a sign as any that “Old 
Tawm”™ Connally will run for another 
Senate term in ‘52 is the alacrity with 
which he jumped on the Texas job- 
bers’ bandwagon in behalf of that 
Wage-Hour amendment. A lot of Tex 
ans think the Senator has been con- 
centrating too much on international 
affairs, so what better opportunity 
than this to demonstrate a profound 
concern for the interests of the folks 
back home 


. . © 


They are managing to sit pretty 
well on the oil price lid, yet even so 
life is just one continual up and down 
for OPS’ oil officials. They started in 
business on the second floor of Tem- 
po E Building, got moved upstairs a 
few weeks ago and now are back 
right where they started. At least 
they aren't losing ground 

George A. Wilson may be the skeet 
shooting champion of Louisiana, but 
his skill with a scatter gun was no 
match for the persuasiveness of Bruce 
Brown when the latter insisted on his 
taking over as director of PAD’s 
Supply and Transportation Division 

. . . 

Congress, or at leastythe Senate 
has decided to stay here all ummer 
if need be, to complete work on the 
Truman tax bill. That's the worst 
news in a long, long, while, and a 
sorry note on which to sign off 


DESKIDDING 
belongs in 
your TBA PROGRAM 





for Avte, Bus ond Truck Tires up te 12.00 « 24” 


P eco DESKIDDING makes ali 
tires safe ... converts ordinary tires 
(new, used or recaps) to premium- 
priced safety treads. Makes your out- 
let a complete one-stop Service Sta- 
tion with increased profits. 


Peco Tire Deskidding is a —~ = 
fast operation. Even an unskilled 
workman can do it. Deskidding adds 
comfort and safety to driving. Most 
important, Peco deskidding actually 
increases the safety-life of tires. Fol- 
low up each tire sale you make with 
Peco Safety Deskidding Service for 


* SURE-GRIP STOPS 
* ALL-WEATHER SAFETY 
* INCREASED MILEAGE 


PECO MANUFACTURING CO. 
20 W. Berkley St., Philadelphia 44, Pa. 
Send me, without cost or obliga- 
tion, information on Peco Tire 
Deskidding Equipment 

Name 


Address 


City, Zone, State 
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METAL BACK SEALED BEAM LAMP 


Original Factory Equipment on Millions of America’s Finest Cars 


Only Auto-Lite gives you all 6 profit selling advantages 


x} Auto-Lite Bull's Eye concentrates stray light x} Auto-Lite Bull's Eye “Passing Beam" throws 
into main driving beam. light down and to right where it is best for 


drivers. 
x} Auto-Lite Bull's Eye is guaranteed to burn 


even when lens is cracked or broken. xX} Auto-lite Bull's Eye is factory-focused to 


assure maximum sustained efficiency. 
x} Auto-Lite Bull's Eye is sealed tight in press 


exerting 9000 pounds per square inch X> Auto-Lite Bull's Eye is designed as replace- 
pressure to keep out moisture and dust. ment for all makes of cars and trucks. 














SUPPLY AND DEMAND 





Gasoline Output Again at New High; 
Nation's Wells Have Record Flow 


marks 
industry 
June 23, ac 


Three new all-time high 
by the I 8S. oll 
week ended 
API statistics 


Refiners set 


were met 
during the 
ording to 
rude 


new records in 


ina to stille and in gasoline produc 


pushed 


condensate to a new 


tion, while producers put put 
of crude oil and 
peak 
Refinery 
mary 


crude isee sun 

table on this page) topped the 
established in the 
18,000 bd 
operations 


runs of 


previous record 
week ended June 2, by 
Percentage if 
within 3.4 points of the record 
of 99.4 set in the week 


1948 
Gasoline production was up 212,000 
for the week to set a new high 
mark for the second week in succes- 
Production for the week total 
ng 22,107,000 bbls. was 2,481,000 bbls 
greater than in the corresponding 
week of 1950. Gasoline stocks stood 
at 127,736,000 bbls. as compared with 
115,036,000 bbls. at the 


refinery 
came 
high 
Jan. 3 


ended 


bbls 


sion 


same time 


last year 
Crude oil and condensate 
eraged 6,192,050 b/d 
vied June 23, or 
than the former 


output 
during the 
2.600 b/d 
nore peak estab- 
lished a week earlier 

Gains were shown for refinery out 
it for all principal products All 
nventories, except gasoline, which de 
lined seasonally, also showed gains 
iggest of which was recorded for 
listillate fuel 


Bureau of Mines Jun: 
July market 


28 forecast a 
lemand for domeasti« 
crude of 6,010,000 b/d. including esti 
nates tal gasoline 
104 million b ‘ 


45 vd t rude rut 


demand of 
yield of 
se of 6.460 


gasoline 


gave this aa its 


supply-demand pic 


rude 


nereased to a new record of 6,127,000 
b/d in April, but stocks of 
crude oil increased 260,000 b 
the month, and demand dropped to 
5,867,000 bd Current weekly data 
ndicate that crude production has ap 
proximated 6,170,000 b/d in May and 
is continuing at that rate in 
June Stocks of domestic crude oil 
show further gains, and the total in- 
crease in the second quarter may be 
considerably greater than the decline 
of 12.8 million bbls. in the first quar 
ter. Total crude runs to stills aver 
aged 6,183,000 b/d in April, a sharp 
decline compared to March, but have 
apparently risen to about 6,430,000 
b/d in May and may exceed 6,500,000 
b/d in June. Runs of foreign crude 
oil, included in the total, averaged 
459,000 b/d in April and are esti- 
mated at about 540,000 b/d for May 
and June. Current data indicate (hat 
the demand for crude oil 
will average 6,030,000 b/d in 
May and 6,080,000 b/d in 
June 


domestic 
i during 


about 


domesti 
about 
possibly 


General Situation Current revi 
sions of the estimates for the second 
quarter of 1951 indicate a production 
of crude and other light oils averag 
ing about 6,700,000 b/d; total imports 
of 870,000 b/d; an increage in total 
stocks of 480,000 b/d: and a total de- 
mand for all oils of 7,090,000 b/d 
laily, including total exports and ship- 
ments of 350,000 b/d and a domestik 
demand of 6,740,000 bd 
with the 
new 


Compared 
previous estimate, the total 
about the 
with increased production offset 
lecline in estimated imports 
primarily of residual fue] oil Th 
estimate of total demand 
small increase with a sub 
gain in exports of 
and a decline in est 
demand. Total crude 
runs to stills for the second quarter 


supply of all oils is 
same 


by a 


revised 

shows a 
stantia crude oil 
ind products 


mated domestic 


Summary of API Report of U. S. Refinery Operations 


1. 8. totale 


Production 
Crude runs 
Foreign crude 
Per 
Gasoline 
Kerosine 
Distillate fuel 
tesidual fuel il 

Stoeks 
Finished & 
Kerosine 
Distillate fuel oil 
Residual fuel oil 


unfinished gasoline 


14 


62.969 000 


BK. of M. basis) 


Week Paded 


Jane 1 or Decrease 


(Pigures in barrets) 

6.588.000 61.000 
542.000 9 000 
95.1 Og 

21,895,000 212.000 

2.48,000 22,000 

&.531.000 275,000 

9.169. 000 126.000 


649.000 
533,000 
96.0 
107.000 
S70.000 
806 000 
295.000 


7,736,000 
771,000 


128,467,000 
23.015.000 
60,274,000 
39,659,000 


731,000 
756,000 
2,695,000 


40,647,000 988000 


are estimated at approximately 6,380 
000 b/d, and the demand for do- 
mestic crude oi] at about 6,000,000 
b/d 

Actual imports of crude petroleum 
averaged 483,000 b/d in March and 
511,000 b/d in April. The latest ad- 
vance estimates of the importing com- 
panies indicate crude imports aver- 
aging 540,000 b/d in May, 570,000 
b/d in June. and 560,000 b/d in July 

Actual imports of refined products 
averaged 377,000 b/d in March and 
360,000 b/d in April. Estimated im- 
ports of refined products indicate to- 
tals averaging 320,000 b/d in May 
310,000 b/d in June, and 300,000 b/d 
in July. 


Pennsylvania Grade crude runs to 
stills rose 6,581 b/d during the week 
ended June 23 as compared with the 
previous week, according to National 
Petroleum Assn. statistics. Compara- 
tive figures (in b/d) follow 
Week Ended 


June 14, 1950 
S14 


Week Paded 
dune 23, 1951 


5S, S20 


Total aviation gasoline production 
at U. S. refineries declined 590,000 
bbis. in April as compared with 
March, according to Bureau of Mines 
data Domestic demand was down 
163,000 bbis., and total demand down 
384,000 bbis An increase of 24,000 
bbis. was shown in stocks at the end 
of April over a month earlier. Bureau 
data as summarized by NPN follow 
Aviation (.asoline 


(Finished grades and components) 
April March Aprit 
1961 1951 195e 
(thousands of bbis.) 


52 6.113 


Total imports of 
ucts during the 
23 declined 
with the 
API 
alone 
below 


crude 
week 
189.200 b 


il and prod 
ended June 
d as compared 

ording to 
Imports of crude oil 
198,400 bd Table 


previous week, act 
statistics 
were down 


shows comparisons 
Werk 

taded 
June 25 


Week 

baded 

June 16 
(bbls. per day 


4 Weeks 
baded 
June TS 


apt 


Crude oil 
was set at 


allowable in L 
640,669 bd for July, a 
reduction of 2,894 b/d from the June 
allowable, according to Conservation 
Digby North 
Louisiana's production will be cut 
back 2,315 b/d to 117,083 b/d, while 
South Louisiana's July allocation of 
523,586 bd is 579 b/d than it 
was for Jun 


ulsiana 


Commissioner S. L 


less 
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This trim, Bo ce oe ge tapoend te smatggonae 
an absolute “standout for economy from 
standpoint of comparison. Ae patches tend Sooners 


gal. unit is exceptionally well 
cab-to-axle truck. Complete with dual pumping system 
to eliminate contamination ef different grades of fuel. 
Twe 100 GPM pumps, each with Print-O-Meter. 
Each electric driven hose reel equipped with 150 
feet of 1% in. hose. 


al 


Thrifty and an 


a(t, 71, ie] | a oe B 


Stripped Down and Neo 


| KENAN OIL CO, » 





These Columbian units are precision engi 
every detail to assure trouble-free service. Eo 
maintenance is an outstanding feature. Piping 
removed in sections which are joined by simple but 
ficient Gruvagrip or bolted flange connections. 
ingly pump ond meter are easily serviced. Without 
moving the swing joint of the hose reel, it may be 
packed whenever necessary. Line strainers are 
accessible. Equally efficient for fuel oil or gas deli 
A neat advertisement on the city streets—elimi 
skirting gives ample clearance for off-the-highway 
livery. 











Dobbin 


doesnt work here 
any more ! 


a -- 
S FARMERS EXCH 
L ——s 


- 
= cd 


Lone AGO farmers raised food primarily for their families. Any 
surplus was “‘horsed” to local markets. Today the nation’s tre- 
mendous farm output moves to market at high speed and on 
schedule. Produce and perishables are delivered garden-fresh. 
Gasoline and Diesel-powered trucks reach into every corner of 


the land, cover swiftly America’s 3 million miles of roadways. 


Here petroleum research and development work for the wel- 
fare of a nation and the world. And—here is another instance 


of free men at work in a land of free competition. 


THE TEXAS COMPANY 


Petroleum Promotes Progress 


Close to 90 percent of all agricultural products mar- 
keted cre shipped by truck. And almost half of this 
is havied by farmer-owned and farmer-opercted 
trucks — of which there are more than 2'% million 
today. Everywhere trucks travel, Texaco petroleum 
products ore there, too, fo insure efficient, economical 
operation and maintenance. 
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Court Holds Richfield Dealer Operations Illegal 


By FRANK BREESE 
NPN Staff Writer 


By Telephone 
LOS ANGELES-— Both Richfield 
leased-out and independent dealer of 
erations violated U. S. antitrust laws 
U. 8. District Judge Leon R. Yank 
wich ruled July 2 
In a 12,000-word opinion, Judg: 
Yankwich stated that the nature of 
Richfield agreements, both oral and 
written, result in “exclusive dealing.” 
The opinion said, “They are illegal 
and in violation of both Section 1 
Sherman Antitrust Act and Section 3 
of Clayton Act.” 


The judgment orders an injunction 
from enforcing any of the restrictive 
provisions of the contracts 

Judge Yankwich overruled Rich 
field's contention it had a right to 
control L. O. stations as it does be 
cause it established those stations and 
dominates the business conducted. His 


opinion holds that the lease under 


which L. O. stations are operated 
makes the operators independent bus- 
iness men 


He stated further, Richfield cannot 
change the nature of the relationship 
by superimposing conditions which re- 
stricts dealings of operator and then 
claim that by reason of such condi- 
tions, operators were, in reality, mere 
employes 


To Richfield’s contention that they 
created the market, the opinion an- 
swered that a concern “cannot by 
merely establishing outlets where 
there were none before, monopulize 
trade and commerce between states 

Regarding the company’s independ- 
ent stations, Judge Yankwich ruled 
that dealers “were tied to Richfield 
by sales contracts and painting con- 
tracts” which, he said, resulted in “ex- 
clusive dealing.’ 

He added, “evidence showed conclu 
sively that restrictive agreements 
which Richfield admitted existed as to 


L. O. stations actually existed as to 
independent stations also 

Richfield Comment Richfield an 
nounced that it will appeal Judge 
Yankwich's adverse decision to U. § 
Supreme Court 

Spokesman, commenting on deci- 
sion banning Richfield’s type of L. O 
(leased out) operation, said, “This 
seems to place legalism, above re al- 
ism, form above substance, and we 
will appeal the case to vu. 8. Supreme 
Court We can always operate our 
own stations with salaried employes 
or with agents, but we believe it can 
make no difference as far as the anti- 
trust laws are concerned how we 
choose to run such stations.’ 

Regarding Independent stations 
spokesman said, “The result of this 
case can have no practical effect on 
them. We demonstrated at the trial 
that to the extent that these dealers 
handled Richfield’s products, ex- 
clusively or otherwise, they do so be- 
cause they desire to.” 





Opinions Expressed 
And Its Effect on Oil Marketers 


WASHINGTON Officials of the 
Labor Department's Wage-Hour Di- 
vision are of the opinion that enact- 
ment of proposed legislation for ex- 
empting certain oil distributors from 
federal wage-hour requirements would 
endanger the competitive balance in 
the oil industry 

Bill (S. 1703) introduced by Sen 
Tom Connally (D., Tex.) on June 19 
(see June 20 NPN, p. 27), officials 
told NPN on June 21, would place at 
a cost disadvantage those marketers 
who do not sell at least 85° of total 
dollar sales within a single state and 
at least 50°) of dollar sales to service 
stations and farm accounts. Market- 
ers not meeting these sales standards 
would still be subject to the minimum 
wage and overtime pay requirements 
of the Fair Labor Standards Act 

This same position on alleged short. 
comings of the Connally proposal 
was taken earlier last week by the 
North Carolina Oil Jobbers Assn. A 
bulletin to members commented that 
the legislation should be supported so 
far as it goes but it “seems to over- 
look the fact that much of the an- 


on Connally Bill 


nual dollar income of the average job- 
bers is from direct retail fuel oil sales 
to consumers’ households.’ 

Discrimination Feared The wage- 
hour officials also feel that the pro- 
posed amendments would not only be 
discriminatory within the oil indus- 
try but also between oi] and competi 
tive industries 

“Give oil jobbers these special ex- 
emptions,” they said, “and coal deal 
ers would soon be clamoring for the 
same thing.” 

These officials also discounted al- 
legations that employes can be forced 
to prosecute back 
wages 

Mr. Connally had charged that nu- 
merous Texas marketers were being 
told by wage-hour investigators they 
were covered by the Labor Act sim- 
ply because they sold oil products to 
farmers who “might be producing 
goods for interstate commerce Not 
only are these employers faced with 
making good on back wages running 
into the thousands of dollars, he said 
but some employes have been threat- 
ened with fines of as much as $250 


employers for 


should they 
payments 
The wage-hour officials here, how 
ever, maintain that no such case has 
ever been brought to their attention 
adding that there is no legal basis 
for compelling employes to accept 
restitution. They emphasized, though 
that employes cannot waive current 
or future coverage under the mini- 
mum wage and overtime pay pro 
visions If this practice were per- 
mitted, they said, it would “prac- 
tically invite” the unfair labor prac 
tice of employers making such waiv- 
ers a condition of employment 

(Ed. note: Rulings made by wage 
hour field investigators are not nec- 
essarily final. They can be appealed 
first, to Labor Department regional 
iffices and then to Wage-Hour Ad- 
ministrator McComb in Washington 
gusinessmen also can just sit back 
and take no action on Labor rulings, 
leaving the government with the task 
of initiating court action to test the 
legality of questionable rulings.) 

Who Is CoveredAs for the cover- 
age of oi] marketers in general under 
the wage-hour requirements, the of- 
ficials summarized as follows 

Texas marketers or marketers in 
any other state would be exempt 
from the provisions if the oil were 


refuse to accept such 
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dbuliders mtractors 
mpanies and others 
ctivities. This 

“ul exclusively 

s for heat 


uM 

verage 
yes would 
pay in 
sales were 
nterstate« 
Aiong this same line, in 
trastate operators are not covered in 
isolated” sales connect 

w“ interstate commerce 

‘Intent’ portant 
riginating in one state and being 
sid in another, courts have held that 
question of where the products 


As for products 


came 
reat” should be determined on the 
basis of the intent of the sellers 
In other words, gasoline moves in in 
ter#tate commerce right down to the 
ervice station level, regardless of the 
number of terminal or bulk plant 
v stops This is because it 
terminal importer, for 

& particular job 

sell to 


farm or 


depend 

pertaining to 

that jobbers han 
<iucts bought 
several sup 


intrastate op 
s would not 


minimum wages 


expected that 
Labor Department views 
mi te WTicially 


Senate committer eT jurisdiction 


much of these 
transmitted ¢ the 


er the Connally n Congress 
follows the general polic f asking 
government agencies for comments 
and opinions on proposed legislation 
affecting their respective operations 
The bill now th the Senate 
Labor Committee but there is some 
hope that it will be transferred t 
the Finance Committee, where Mr 
Connally is second-ranking Democrat 
member and would be in a better po 
sition to push his legislation more 
vigorously 


When and if the bill clears the Sen 


exan congressman reportedly a semicolon and the following 
ned up to pilot the meas 


or (16) any employee of an « 
yugh the House of Representa 


ployer engaged in the business of 
lealing in petroleum products as a 
merchant factor, con. 
wholesaler, or distributor, if 
at least 50 per centum of such em 


mmission 


Treat of Bill Following is the 
mplete text of 8. 1703 signee 
exempt certain wholesale mar 
petroleum from the pro- ; ers annual dollar volume of sales 

ff the Fair Labor Standards in the course of such business is made 
1938 t retail 


it enacted by the Senate and 


service stations or local ag- 
cultural consumers, or to both, and 

f tepresentatives of the least 85 per centum of such en 
d States of America in C loyer's annual dollar volume of sales 
That section 13 (a) of the i th course such 
Fair Labor Standards Act f 1938 made within the State in which his 
as amended, is amended inserting principal place of } 
before the period at the end thereof ated 


ngress 
assembled business is 


business is 


Depletion Allowance Safe, Fuels 
Policy Investigation to Continue 


NPN News Burea liquor and tobacco taxes and a num 
WASHINGTON...The Truman ad ber of consumer durable goods.’ 
ministration indicated last week that In a table accompanying his state- 
it has abandoned any hope that Con ment, Mr. Snyder indicated that the 
gress will take action this year to- annual revenues from gasoline under 
ward reducing the oil and gas per- the 1.5c rate approximate $625 mil- 
centage depletion allowance lion, while the 0.5c increase approved 
Also on Capitol Hill by the House will provide for a boost 
Tidelands The House Judiciary of $203.8 million annually 
Committee approved by an 18-to-6 
vote legislation for granting tidelands 
title to the states. However, Chair- 
man Celler (D., N. Y.) said he plans 
m writing a minority report on the 
s action and also would of 


Lube Oil Price Order 
Expected This Week 


WASHINGTON 
when the lay, the 
tes-right bill comes up for 


After weeks of «dé 
a federal-control bill tailored” lube oil price ceil 
lebat« ing regulation finally has been signed 
1 the House floor by Price Stabilizer DiSalle, but its 


" . actual issuance is being held up 
Fuels Policy—-The Senate voted to ; 


, oa . red tape 
extend until Jan. 31, 1952, the na 
investigation be- 

e by its Interior (O'Mahoney) 
The study had been slat- 

m June 30 The commit 

has hearings tentatively 


However, OPS expected to have the 
order out and in effect by the end of 
the current week. In addition to lubes 
the regulation will specify 


tional fuels policy 


ceiling 
prices on industrial oils, waxes and a 
variety of products not subject to 
ther petroleum orders 


slated 
July 9-10, involving representa- 
f the Petroleum Administration 


OPS oil price officials meantime be- 
and ther 


government gan the drafting of still another order 
one aimed at exempting oil con 
to depletion, Treasury Sec mission agents from price controls 
Snyder's testimony before the The proposed order would amend 
Ceiling Price Regulation 34, which 


a specific sets ceilings for commission agents 


Senate Finance Committee on June 
contrast t 
request made earlier this year to the and other sellers of services as the 
House Ways and Means Committee highest prices they charged during the 
that the depletion allowance be re- base period of Dec. 19 to Jan. 25 
juced from 17.5% to 15 He asked Its issuance would clear the way for 
the Senat. agents to seek higher commissions 
but OPS emphasized that actually get- 
other industries—coal. for instanc« ting them would be a matter for the 
from 5% to 10%-—that the House al- agents and the companies to thresh 
ready has approved in its version of out on their own An OPS official 
the new tax bill said, however, that he understood 
some companies are prepared to grant 
an increase in certain instances 

OPS this past week also indicated 
crease in the federal gasoline tax to that, as a result of the recent paring 
2c per gallon, compared with the of the government price for natural 
Treasury's request for a 3c rate In rubber, manufacturers’ prices on cam 
pointing out potential sources of in- elback and tire repair materials will 
creased revenues, he singled out only be reduced from 4 to 14% “shortly 


28 was in sharp 


group only to “hold the 


ne against depletion increases for 


Mr. Snyder also made no direct 
reference to the House-approved in- 
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SEMI" MULTIL-PUMP 


This new Oakland, Calif. station is typical of an expanded style of pump layout being used at several lo 


cations by Union Oil Co. of California, Pumps are placed in two rows, both parallel w the highway, and lined up directly in front 
of the station building, leaving an extra wide area of paved driveway at each side of the station lot. Both fluorescent and spot light 


ing ate used 





NPA Lists New Allotment Symbols 
For Ordering Controlled Materials 


WASHINGTON 
tion Authority he 
Zed the 2 r i str 
special allotment 
across-the-board 
Controlled Mater 


The nev 
applied 
CMP ord 
construct 
terminals 
line plants 

Allotment number H-1 has been 
authorized for construction, H-9 for 
maintenance repair ani opera 
(MRO) materials, and H-2 for pro 
duction Although not 
spelled out in Supplement 1 to M-46 
number S-1 also has been assigned to 
manufacturers of oil field machinery 
and equipment in getting their con 
trolled materials requirements 


operT ations 


In another move to incorporate oil 
industry more fully into CMP, Sup 
plement 1 to NPA Delegation 13 has 
given PAD authority to reschedule 
deliveries of controlled materials 
which are represented by delivery or- 
ders accepted by mills This author- 
ity is conditioned, however, by stipu- 
lations that it shall be applicable only 
on orders for which priorities assist- 
ance is authorized under M-46 and 


which would involve 


production schedules 


How Numbers Are Used 


allotment numbers 


lesignate on delivery 
near quarter in whic! 
been authorized Cc 
on orders f 
rials for fourth quarter 1951 
H-9-4Q51 


would be, for examplk 
To obtain noncontrolled 


materials 
which priorities assistance may 
be or may have been authorized, op 
erators may apply DO rating, plus 
proper allotment number For MRO 
materials, order would be identified 
as DO-H-9. rather than DO-97 ag set 
forth in M-46 f 


Similarly wders for 
noncontrolled 


materials for use i 
DO-H-2, is 
place of DO-48, and nstruction or 
fers should be identified as DO-H-1 
rather than DO-48 

Operators previously assigne< 
specia] priority ratings such as DO 
46 to obtain controlled materials or 
fabricated items for refineries should 
also convert orders through use of ap 
propriate allotment number 

Allotment numbers may be used 
only for quantities of materials and 
calendar quarters authorized. If, as 
in case of authorizations granted 
prior to new supplement, no calendar 
quarter has been specified, operator 


, 


production should read 


quarter 


nay no ise allotment 
ontrolled materia] until he 
PAD to use the 


number for 
applied 


number during a 


particular quarter 


No Switching Allotments are on a 
basis only Operator there 


for wh has received third quarter 


1951 allotment. for instance. but does 


rot e delivery fm i dur 


quarter, must re« 
of allotment 
irth quarter deliver) 

f veries arlier than Sey 
tember of controlled materials For 
noncontrolled materials, however, a 
lotment number along with DO rat 
ng may be placed upor irrent ' 
lers 

Orders From Military On June 26 
National Production Authority issued 
a new direction to Reg. 2 automat 
rated 


ically converting outstanding 


orders from the military for non r 
trolled materials (including fuels and 
ubricants) to orders bearing new rat 
ing and allotment symbols required 
by CMP Reg. 1 
Rated orders for 
for delivery after June 30 that car 


fuels and lubes 
ied DP-O8 symbol will now bear al 
lotment No. A-8 New 
ers orders from Defense Department, 
Guard and Atomk Energy 


symbol cov 


Coast 
Commission 

Allotment Approvals National 
Production Authority expects to have 
great bulk” of 42,445 allotment au 
thorizations for Controlled Materials 
Plan in hands of manufacturers by 
July 2, with “comparatively few" re 
allotments to be 


maining approved 


9 
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Administra 
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ft and gas industry quota would 
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vent 
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Deep Rock Jobbers Take Over 
At Omaha and Twin Cities 


ie 


nort 
20 y 
apol 

Ww 


Rock said all of 


sale 


11CAGO— Dee 


with 


p Rock Oi) Corp., in 
policy outlined last 
June 28 known 


ymipany 
mace sale 
ts metr 
Effect 
perations 


fiatr 


politan marketing 


July 1, company 
will become Ir 
butorships owned by 
er Deep Rock managers 

Arthur L 


Bloomingdal: 
Omaha } 


Deep Rock Oil Co 
tern sales 


area mar; 


n Omaha for past 
apolis-St. Paul 

| head Ford 
He has 


erm area 
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Rock 


irea 
Deep 
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Minne 
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} sales 
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PAD Steps Up Drive to Make Sure 
Winter Fuel Oil Demand Is Met 


WASHINGTON 


week in these w developments 


PAD 

ve s00n to set up an 
industry supply « 
the purpose of 
highly 


1. Disclosure by that it will 
East 


rrimittes 


Coast 
initially 
for 


lealing with a 


probable shortage of residual 


fuel oil 


2. The 
of an 


also by 
ould 
gas-burning 


preparation 
order 

stallations of 
the 


PAD 


that w ban new in 
equipment 
throughout the Mis- 


River 


area east of 
Siasippi 


2 


}. A request by Secretary Chapman 
of the governors of all the states that 
they get behind the summer fill-up 
program and thus help get prepared 
for an the way of 
LP Ras 


emergency in 


spot shortages of oil 


and 
coal 

4. The 
Econom 
Stabilizer 
tions with 


issuance of tions by 
Stabilizer Johnston to Prices 
DiSalle t negotia 
PAD on 
agency —OPS or 
responsibility of 
and 
f, such 


instruc 


matter f 
PAD should 
rationing gaso 


which 
have 
line other 


oll products when, and 


action becomes necessary 


Shortages Feared At 
PAD was 
prospect of 
the supply of 


the 

concerned over 

difficulties 
residual 


moment 
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irring in 


fuel oil and of 


most 


natural gas 
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the 
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Iranian trouble sure to 
availability of re 
the East Coast 
agency offi« 
probable need 


quiring 


sidua]l for 
the 
foresaw 
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Caribbean 
the 
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for an rder re 
conversion of certain indus 
trial fac from use of oil to 
down the 
allocation of 


summers It 


ilities coal 


and, further road, a possible 
supplies to 
will be t 
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that an East ( 
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need for con 
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‘oast industry 

he ommittee 
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materials 
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In his 
Secretary 
successful 


governors 
the 


request to 


Chapman results 


ybtained during World War Ll when 
many governors appointed Fuel Con 
servation and suggested 
designate a member of 
coordinate a prograrn 
buying by your state 
and to pro 
fuel shortage 
September per 


Directors 


that each now 


his staff to 
of summer fuel 
and 
mote 
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municipal 
public 
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agencies 
support of 
June to 
iod 
He wrot« 
Any action 
secure 


can take to 
support of a 
broad-gauged summer fuel buying 
campaign in your ;tate will make it 
possible to assure an adequate supply 


that you 


active public 


for all consumers and help materially 
to make rationing and other controls 
in the fuels industries unnecessary 
The 
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necessitated by 
dent Truman 
any agency as 
under 
Act 


Mr. DiSalle 


with 
just-in-case affair 
the fact that Pres 
has not yet designated 
the authority for ra 
terms of the Defense 


Johnston-initiated parley 
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Production 
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to have told Stabilizer Johnston 
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1952 Mr. Wilson pointed ou the 
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allotment programs for next season's ‘ — 
heating oil has been voiced by Inde- TAX Writeoff Boosts Smaller Company Refining Share 
pendent Oil Men's Assn. of New Eng- 
land A protest in the bulletin to WASHINGTON Projects recom as of Jan. 1, with share expected to 
members calls such programs ill-ad mended for rapid tax amortization increase to 5.39 after additional 
vised, unwise and unrealistix by PAD through May 11 will have tax-recommended facilities are built 
potential” effect of increasing the (50% stock ownership is assumed as 
relative share of both catalytic crack equivalent to control, PAD said.) 
ing and total refining facilities owned As for total basic petroleum refin 
by smaller companies, Deputy PAD ing capacity, PAD said new construc 
Brown reported June 29 to Interior tions covering 84,636 b/d would boost 
Secretary Chapman small company share of national total 
As shown in tabulation below, 184 to 11.31% compared with capacity 
smaller companies controlled 3.71 of as of Jan. 1 of 740,894 b/d, which 
nation’s catalytic cracking apacity represented 10.63° of total capacity 


Joseph B. Wells, executive director 
of the group reports in the bulletin 
going to all members and every fuel 
oil dealer in New England 

Grave concern and nervous tension 
is developing among Independent dis 
tributors Anxiety is spreading 
through all levels—termina bulk 
plant resellers and tank wagon dis 
tnbutors 

Full responsibility for : po Crude Oil Topping Capacity 
tential” increase in requir 


l ] tthe Adjusted 
last season lies with majo Additional 


Share of Capacity Kecom share 
Mr. Wells declared, adding Capacity as of National mended for Tax Adjusted of National 
Jan. 1, 1951 ( apacity Certificates ( apactty ( apacity 
Surely it is not to the interests 
the fuel oil industry, in New England 
or elsewhere, that unwise and un 


realistic policies f any major 

ympany be permitted to involve an 

area in any possibility of artificially 
reated shortage nor to introduce con 
fusion into the rderly marketing Additional Adjusted 
share of Capacity Recomm sharw 

( aparity as of National mended for Tas Adjusted of Nathenal 
Jan. 1. 1951 ( aparcity Certificates ( apactts ( apacity 


Catalytic Cracking Capacity 


which would otherwise prevail 


Mr. Wells warns again that sore 
ther authority may be called ipon +. ees 
to step in and do what the ndustry 
has failed to do for itself 


Y you LBA program 
nM A nationally advertised 
baller Vi, line, AGG CCbStUE bales 

assistance ant other 


ME echantising help Adsl P 
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ompanies and al 


California Petroleum Wholesalers fe nen a 
Organize New Trade Association 


f Santa Ana, was 

Immed yb jectiv 
najority p entage f California di 
tributors as members, NPN was to 
by Merrill C. Mun e president 
a General Petroleum distributor in 


support for 

project About 70 members 
i the Fresno meeting They 
board f } . 

‘ , 

1 the ffice fo ’ 


At least 500 distributors are 
otential rospects, Mr 
y listribu 


fror 


-5 rati a¢ 
Munson The 


Aw, why try to The average fe " . in th | case, take title to 


ush lamp Sales? )\ ade of cars nla’ inet (thea 


There are too today is Pu janes The seven-point pr 


pre 


pr Miysid nearly | Sttinsue iorng tines 


shment ff more favor 
r nsurance 
through an educational 
nsurance mT pan es 
2. Creation of 
rangements in local distri 


} getterment « finan 
if 


members in any manner 


-and there are (4million aaa «are 


ces in @li areas 


more than 10 years ago o.sisousn 


Establish: 
relationships am 
tributors throughou 
7 Encouragem 
and federal legisl: 
lustry 
question of me las not 
| Howeve vers at 
tance to ve hird point 
because many California wholesalers 
have expressed dissatisfaction with 
the existing margins 
Benefits Cited Mr. Goode, the 
president, told NPN, “Organization of 
this association fills a need that has 
existed for a long time California 
s the only large state that hasn't had 
a trade group for distributors 
We can derive many benefits from 
uur OWN organization in the way of 
insurance rates, group insurance and 
legislation 
I must emphasize that we didn’t 
up this organization as an instru 
ment to be used against supply com 
panies. We don't feel that way about 
it, and we don't want such an im 
pression to be formed We are going 
to start cleaning up in our own back 
yard 


If we carry out our objectives, we 
AUTO LAMPS 4 an become a healthy, self-sufficient 
rganization that will be a pride in 

the industry 
TUNG-SOL LAMP WORKS INC., NEWARK 4, N. J. BS  cieihiaa ta: Wissand th 
- Strachen who is setting up head 


ples Offices Aflonta ¢ Chicago © Dolles © Denver ¢ Detrolt « los Angeles © Newort © Philadelphia 
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quarters in Santa Ana 
mittees created at the 
Session are 


Four com 
organizational 
membership, legislative 
ways and means and insurance 

Initiation fee is $25 for 
ing within 90 days of the 
group, $30 afterward 
gasoline volume 
quarter for 
250,000 gals 
ter for those doing a yearly 
of 5.000.000 gals 
sifications 


those join 
birth of 
Dues 


the 
based on 
$3.50 per 


handling 


range from 
listributo 

per year t er quar 
business 


There are nine clas 


The next full meeting will b« 
the third Thursday of February 
Meanwhile, the board has scheduled a 
meeting for Oct. 25 in Stockton 

Officers are: Mr 
Merrill C. Munson 
Modesto 


held 
1952 


Goode, president 
General Petroleum 
president; O. B. Ar 
mour, Rio Grande, San Diego 
tary, and Gary Vandenhoop 
Colton, treasurer 

Directors—The board is composed 
of the officers and the following mem 
bers: Charles Hodges Napa 
Harold Blakely Modest« 
Lester C. Cox, Richfield, Coachella 
D. L. Merker, Standard Oil of Cal 
ifornia, Sanger; O. W. Raigle, Shell 
Sanger; Philip Spomer, Tide Water 
Associated, Dinuba Frank Lopes 
Signal, San Jose and Mr Nelson 
Texas, Reedley 

The board represents 11 supplying 
companies and 10 communities; tw 
in northern California 
ern California and six in San Joaquin 
Valley. None is from the Los Angeles 
Basin or the o Bay area 


PAD and DTA Outline How 
They Share Defense Job 


WASHINGTON 
ministration for 


vice 
secre 


Seaside 


Signal 
Hancock 


four in south 


San Francis 


Petroleum Ad 
Defense and De- 
fense Transport Administration joint 
ly issued a memorandum f agree 
manner 
will perform its 
respective functions with 
petroleum transportation 

All was not 


ment on June 27 covering the 
in which each agency 


respect to 


however 
activities, with 
Interior Secretary Chapman and At 
torney General McGrath still not see- 
ing eye-to-eye on when industry ad- 
should be headed 
and salaried government 


n other inter-agency 


visory committees 
by full-time 
officials 

Now, Defense Mobilizer Wilson has 
written Mr. Chapman—and presum- 
ably heads of all other defense agen- 
that, unless there are compell- 
ing reasons otherwise, they should ad- 
here to the letter of Justice Depart- 
ment’s requests that industry repre- 
sentatives not be permitted to head 
advisory committees. NPC has been 
specifically exempted from this re- 
quirement, but not any other commit- 
tees that PAD n geht be planning to 
organize 

7-Point Plan—As for the PAD- 
DTA transportation agreement, it set 
out, among other things, that 


cies 


JULY 4, 1951 


1. PAD will assemble data on do- 
mestic petroleum transportation re 
quirements and keep DTA advised of 
same 

2. DTA will keep PAD informed on 
availability of transport facilities and 
consult with PAD with respect to ac 
tions on the oil 
gram 

3. After consultation with DTA 
PAD will formulate programs to pro 
vide for most efficient use of 
transport facilities 

4. DTA will keep PAD inf 
programs for pr 


bearing supply pro- 


} 


rmed of 
widing additional 
facilities 

5. PAD 


will nake recommenda 


Defense Orders for 


~d from June 26-July 


2 inclusive) 
lea i fe 


. ae rde 


ment 


List of Orders 


NPA—National Production Authority 
Order M-1, Dir I 
M-6 


1--Iron and stee 


Order M-2 
Order M-4¢ 


CMP Reg 
felivery orders 
Delegation 13, Supp 

petroleum and gas operations 
OPS— Office of Price Stabilization 

na statement arr 


Tires 


endment ¢ 


reements 
Memorandur 
and DTA 


Vv antary agreement 


agreements 


= to ff @uneten 
eum to friendly foreig 


What Orders Do 
National Production Authority 


IRON AND STEPL THIRD QUARTER 
ALLAT MENTS — Liirection 1 ft NPA Order 
M-1 provides t ” t uly 7. 295 


zed 


THIRD QUARTER STERL SHIPMENTS 
rection 1 to NPA Order M-4 truct t 


s stee 


and equ 
m force only unt 


permanent program Exporters 


tions to DTA for allocation or re- 
allocation of oil transport facilities 
as may be necessary to the petroleum 
supply program 


consult with PAD with 
effect on the oil sup- 
ply program of any contemplated 
ywement of traf 


6. DTA will 
respect to the 


priority system for mm 
fi 


7. PAD 


with 


informed 
petroleum 

pipe and and 
consult with DTA concerning the ef- 
t of such plans in relation to other 
forms of transportation and 


will keep DTA 


respect to plans for 


} 


lines storage facililies 


lomest 


storage 


the Oil Industry 


July may tain the the rating , 
. fied 

em by OIT for the May-June period 
CONTROLLED MATERIALS FOR FAPOR 
ao | D nge ss ' now amend 
r te ner ed mater 
DO RATED ORDERS INVERTED 
ALAAVT MENT NUMBERS [ire mniott 


’ « bas os ts rites 


To 
ee 
. nent 
DO 
METHYL CHLORIDE AND SPRACIC ACID 
jules 7 and NPA 


PREFERENCE 
ORDER 
Reg tor 
rders 
rdere al 
ale during 
ptember, 1051 
ALAAVTMENT NUMBERS FOR OFF 
GAS PROGRAMS Supplement t 


rizes the f wing «& 


AND 


ement 
ileum and gas 
MRO materials 

mn ar perat 


MATERIAIS FOR FRETRO 
t NPA 


echedules sla be 


Office of Price Stabilization 


DISTRICT OFFICES Amendment 
rganizational Sta r flice 
hanges tegions Il and 

TIRES, TUBES AND M RUB 
BER GOODS Supp. Kee t r 22 re 
; % ma facturere of t y 
GOCPR and manufa 


tM TRANSPORTATION 
PAD and DTA 
agency endeay 

ransportat 


prevent shortages oleum 
friendly foreign nations 


date f fina 


Agreement 


be effective approve 
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Jail Sentence Delivered 
For False’ Oil Labeling 


NEW YORK. Moe Stillman, pres 
of Atlantic Coast O11 C of 


lale, Long Island sentenced 


June 25 to 60 


was 
ail by a three 
Que ens 


atate 


lays is 
sige Special Seasions Court 
t lolating 
Pennaylen 


pure Penr 


rade 
ughran 
1 Measure 


statute 


Dex 


nar 


Chemist Statement 


rant rt stant 


rought 
which oper 
been buy 
and Borie 

supplier iW 
& question was 


articular can pur 


hits and measures in 
' reciaimed <« 


sona 


sige express 
was one 

fraud public and 

that ¢ guilty be 
and not 


mpany 
How Charge Read Complaint re 
ted that the motor oil ir 


vas 


question 
labeled as follows 
Pennsylene 100 

Bonded 
Pennsylene 


Pennsylvania 
Quality Motor Oil and 
sealed 

your 
World's 


Pennsylvania 


protection 
higheat-priced 
Bradford 
Pennsylene “ t 
selected 


finest 


crude 
Amber 
anufactured 
Bradford Amber crude the 
grade all 100 pure 


Pennaylene oil is espe 


Pennsy! 
vania crudes 
ally and 


processed 


guaranteed te 


f better 


longer life and lubrica 


m to your car 
Atlan 
violated 
in that 
made 


mplaint charged that 
and Mr. Stillman 
York State penal law 


then 


The « 
tic Coast 
the New 
the oil 


sold by was not 


24 


Pennsylvania crudes, also was 
but this 


labeling as 


from 
Was not indi 
required 


reclaimed oil 
ated in 
Mr. Stillman originally pleaded not 
this plea when 
entertain any 


guilty, withdrawing 


the court refused to 


guilty plea for his company 


Motor Method to Be Retained 

In ASTM ‘Gas’ Specifications 
NEW YORK~— Moto: 

ill remain in American Society 


ctane num 


Testing Materials specifications 

for at least an 
ASTM Committe 
nt prep ‘ 


ch over 


tor gasoline 


year Since 


mmend eliminating 


t Ww I 


ording 


Court Approves ‘Save 5’ 
Sign as Legal Trade Mark 


LOS (Frank 


Urich, p 


ANGELES George 


neer self-serve operator, has 


been acquitted of price sign violatior 
Judge Merton Wray ir 


if the peace court 


harges by 


i that a sign bear 
ng the legend Yourself——Save 


violated a California stat« 


Complaint charge 
Serve 
5 Gasoline 
save 


law banning use f the word 


on a gasoline pr 


Defense contends 
Gasoline is a reg 
that the sign 
sign 


and 
a price 
Mr. U 
ion in 


rich's : n f-serve 
Sell Gardens was the only out 
althougt 


‘ 


involved in the case 
Mr. Urich th 
all of which display similar 
ms is betweer 
NPN was 
general mana- 
rganization. Mr 


has 16 serves 
signs. To 
tal investment in the s 
$35.000 and $40,000 
by Hugh Lacy 
ger of the Urich 


told 


sales 


Lacy said it would be difficult to sal 
vage the they were dé 


illegal 


signs if clared 


Illinois Lawmakers Vote 
1c Gasoline Tax Increase 


The 
proved a bill increasing the 
until Jan 3, 1953 
The present rate is 


Illinois legislature July 2 ay 


state gas 
oline tax le per ga 
and 2c thereafter 

gallon 
Adlai 
2 nerease to be 


ately, but wa 


sc per 
had sought a 


effective 


Gov Stevenson 
immed 
expected to sign 
ympromise Dill , 
In Texas, 
t i two Dilis 


vetoe 


Gov. Allan Shivers has 
A measure allowing 
deduct 2@ fror 
shrinkage and loss 
providing that motor 
gasol 
llecting 


iid transfer 
ributors without 
ning the latter bill 
ommented 
would 


cy 


abandon the 


i tax 

i thereby 

langer of lo 

nion that the 
orrected by this 
problem and sh 


sought to be « 
an industry 


settied within the industry 


Bauer Declines PAD Post 
CLEVELAND 


Clarence E 

t | ibber of Ls 
ely turned down p 
PAD's 


uISVilic 


business 
Washingt 
r 


Texaco Buys Terminals 

NEW YORK. The 
bought tw bulk oil storage 
Newark Bay ist north 
Bayonne, N. J 
of New York 
19.5 acres 
capacity < 
docks, ships 
loading 
ther fa 


Texas Co. has 
installa 
tions on 
ympany's 
Richfield Oil Corp 
terminals 

ve a combined stora 
636,000 bbis. and include 
berths 
racks 


ilities 


cover about 


pipe lines 


and 


pumps 


railroad sidings 


termina! 
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Distrust of Majors Invites U.S. Controls 


There is too much ill feeling against the major oil com- 
panies generating among jobbers, commission agents and 
dealers for the good of the whole oil industry these days 
First thing the majors know the government at Washing- 
ton will be out slugging at them still more with various 
state governments probably joining in 

The main trouble is margins that marketers insist are 
not wide enough to meet the rising operating costs. But 
there are other complaints of bad practices, such as spe- 
cial discounts, giving jobber’s commercial customers the 
same or even better prices than the jobbers get, and other 
sloppy methods that come into existence when margins 
somewhere along the line have been too wide and every- 
one gets to fighting hard for business, chiefly with cut 
prices. The great tncreases in gallonage are also a con- 
tributing factor as the recipients of this increase have a 
much larger divisor to reduce their fixed charges per gal 
lon. As no two marketers, major and Independent, have 
exactly the same gallonage increase, costs and profits are 
distorted which adds to the confusion over who is making 
money and who isn't 

But the fighting is getting bitter and so general that it 
is not going to do the industry any good. Last week North 
Carolina jobbers prevailed on the governor to start an in 
vestigation of the charges in oil marketing that conditions 
are so bad as to damage competition. Pennsylvania job- 
bers also issued a demand that allowances be discontinued 
and true tank wagon prices shown. Price wars seem to 
be all around, a new one breaking out when an old one 
is ended 

One can easily err in generalizing on a situation such 
as this, but in the main it can fairly be said that there are 
profits to be had but they are not always evenly distrib- 
uted Association representatives of jobbers who com- 
plain are unable to get their members to supply them 
with figures showing their alleged hardships Several 
such representatives think that at last they will be given 
such figures but if they don’t get them these representa 
tives simply will not appear before the pricing authority 
at Washington to plead for relief that they cannot prove 
their members need 

Yet there is too much outcry to dismiss it casually be 
cause, as has been noted in North Carolina, government 
fficials are lending an ear and even if the jobbers do not 
losses, election is 


furnish proof of actual 


only a little over a year off and public officials must 


operating 
assume a posture of doing something for the “small busi- 
ness man” and the consumer. Congressional, legislative 
and other official probings are the order of the day, with 
all their resultant publicity, so the question for the oil in 
dustry is—-does it want to have a lot of inquisitors digging 
up a lot of stuff that may not be bad in and of itself, but 
which can easily be distorted for political effect? And 
maybe there is some dirty linen to be washed? 

The way out of this turmoil lies with every company 
and every man in oil marketing. Each should study his 
own operations to see if they are all in accord with good 
business practices. Don't look for alibis but for the truth 
and then judge the truth by intelligent business standards 


If one is guilty of poor practices, quit them. Don’t expect 
the other fellow to quit them first 

If one is not really hurt do not join the hue and cry 
against the majors just because one thinks it “good busi- 
ness” to try and put the majors on the run politically 
Regulation of the majors means also regulation for the In- 
dependents. The “statesmen” at Washington don't care 
whom they regulate just so long as they get the power 
and are allowed to exercise it 

But one of the most important things that can be done 
to end the turmoil and clean up poor practices would be 
for the very top brass of the majors to institute at once 
thorough investigations by their most competent men, 
officers who directly at least are not personally responsible 
for any bad practices because the average man does not 
care to criticize himself or admit error in his operations 

Let the top brass contact their own company's jobbers 
and commission agents and get from each as clearly and 
explicitly as possible any gripes each may have. Then do 
an honest and fearless job of eliminating the causes for 
friction, or if the jobber is wrong, get him sold on the 
rightness of the company's policy and actions. Too often 
majors have let sore spots develop and grow that a little 
intelligent handling would prevent. Toc often there is 
friction between the majors’ jobber saleamen and the job 
bers, friction that often is not recognized by the district or 
general manager 

It has always been NPN’s opinion that it was the fum- 
bling and shortsightedness of the top brass of the industry 
and its disregard of others in the industry, during the 
“NRA” days with its “blue buzzard,” that brought about 


‘the Madison Case, and we warned months in advance of 


the impanelling of the illegal grand jury that the govern 
ment called 

We now sense a growing bitterness, an increasing bel 
ligerency among oil marketers that easily can bring on 
dire consequences these days when the occupant of the 
White House prides himself on the violence and even fals 
ity of his charges against the business world 


Does Morison Allude to ‘Persecution 
Or Prosecution in His Attack on Oil? 


What kind of a threat is this that “Chief Trust Bus- 
ter” Morison of the Department of Justice made to the 
that the “major 
battles historically and daily have been against the oil 
ndustry from the time of the Sherman Act to the pres- 
ent And that it will continue to be so because it is a 


House Commerce Committee late in June 


very major and important part of our national economy 

Does that mean just because the oil industry is big 
that it is going to continue to be under constant attack 
by the New-Fair Deal crowd to the end of their term of 
office ? 

Morison says nothing about any justification for such 
attacks, only that they will continue presumably for 
political reasons, if none other 

Has Morison and his crowd a persecution complex 
against oil? 

NPN over these years--since the Sherman Act was 


Or just a vote-getting complex? 


a wees Oe RP Sw 
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enacted has joined others in oil in asking for certain 


major companies for some 


government attorneys telling the truth in court and with 
honest and straightforward interpretation of the law 
And the companies should be punished according to and 
within the law itself without attempt of the reformers at 
Washington to remold the oi! industry through trick court 


suite againat some most ob- 
vious illegal injustice. If our recollection is not at fault 
these cases were all won and the results generally a 


epted, not only y the industry but even by the com- 


panies sued, exper \ f ! e oid 


been replace 


hot 
uu n well prepare 


aw This is quite 
fake in the 
bard cam ist withdrawn. the 
admits it er had started t 
naving it 

How sound are the cases more 
more oo the 
againat 


Richfield The companies 


ally deny any guilt and have even 


" of court, hardly the 


Wherever oil 


by good 
worked long al hard at their preparation and who Zut is this fair 
recognized rules and principles of crew ars 
different from the four-flushing and 
Justice Department now 
prepare 
in hand when the charges were filed 
recently filed against 
Mrger companies and pre ust 
concerned emphati 
gone so far as tk 
make speeches and statements about their innocence out- 
ke conduct of 


mpanies have violated the law, NPN is 


managements had decrees according to their socialist Mieas under the ex- 


cuse of those ideas being the penalty as provided by the 


awvyers law 


business 


the case let 


seeking 
furtherance of the 


ncluding 


trial on the facts that Morison and his 


or will his prospective attacks be in 


admitted effort of the various “Deals” 
Madison case And, in filing the Mother Hub- at Washington to get more government control over all 


oil? 





lecided 


NATIONAI 


guilty defendants to stimulate 
Editor 


Piatt 


” Vigorous prosecution but NPN insists that it should Ohio 


honest prosecution with the 


the facts involved 


presentation of facts 
without any phoney exhibits 


with 





Forethought ia better than repentance 


PETROLEUM NEWS always welcomes 
omments on its editorials, since they are written 


discussion 


Homer 


Please write Warren C 


1213 West 3rd St., Cleveland 13 











Shutdown Near in Iran Oil Crisis 


Plans and proposals for action to be 
followed at the moment oi] ceases 
to flow from Iran and Anglo-Iranian 
mil Co's Abadan refinery were 
stepped up the past week and served 
to emphasize the possible effect of the 
Iranian situation on the entire world 
oi status. Summed up, the picture 
looked about like this at NPN press 
tire 

. S. Technical Aid? Rep. Harris 
iD Ark.) demanded last week that 
U.S. not permit closing of the Abad 
an refinery even if that should neces- 
sitate having to provide Iran with 
technical help needed to keep the re 
finery in operation. He introduced a 
bill authorizing extension of such aid 
and at the time blasted the 
voluntary world oil supply agreement 
in which American-owned 
have been invited to 


Sainie 


companies 
participate as 
an open invitation to the British to 
continue steps which are placing 
in jeopardy an adequate supply of 
oil for a free world 

Shutdown Looms Al) tankers at 
Abadan were instructed to leave im- 
mediately, if necessary, after unload 
ing any oil they had taken aboard 
British Secretary Morrison 
told Parliament that if Iran persists 
in its present course Abadan refin- 
ery operations will atop “within a mat- 
ter of days He also disclosed that 
the British cruiser Mauritius had been 
ordered to the port 

Iranian Offer..The government of 
Iran offered last week to kill its 
antisabotage bill in an effort to keep 
British oi) technicians on the job in 
the nationalized fields developed by 


Foreign 


26 


Anglio-Iranian. But at about the same 
time the oll company on Friday said 
it was beginning to close down gradu- 
ally “during the next 48 hours.” 
Meanwhile, British experts of the 
company began arriving in Abadan 
for a speedy getaway should that ap- 
pear necessary 

Reject Proposal. Earlier the Brit- 
ish staff of Anglo-Iranian unanimous- 
ly rejected a government offer to em- 
ploy them in the “National Oi) Co.” 
But from Rome came word that the 
Iranian government would offer the 
management of its nationalized oil 
industry to Count Ettore Carafa D’ 
Amdria, executive of one of the big 
gest state-owned oil companies in 
Europe—-the Italian AGIF company 

U. 8S. State Department View. In 
a statement last week, Secretary of 
State Acheson declared 

“If it is not possible at this time 
to agree upon a long range basis for 
suitable collaboration, I sincerely 
hope that some interim arrangement 
can be made which will not prejudice 
the position of either side but which 
will, pending the development of 
something of @ more permanent na- 
ture, permit British technicians to 
remain in Lran and the production and 
shipment of oil to be continued with- 
out interruption 

Internal Percussions? Recent de- 
velopments caused financial experts 
in Teheran to predict that, if oil 
stops flowing through Abadan pipe 
lines, Premier Mussadegh’s govern- 
ment might topple. The government, 
now almost penniless, would be de- 
prived of the major source of its in- 


come while at the same time assum 
ing such extra burdens as the month 
ly oil field wage bill, amounting to 
$5 million 

Russian Oil Report Soviet Union's 
report for a UN Economic and Social 
Council survey of world economic 
situation last week told of “new 
big” oil fields, exceeded production 
goals, new oil processing plants 
and more to come—-expanded output 
of aviation fuel and oils and intro- 
duction of new techniques in produc- 
tion and refining. It adds that “large 
oil pipe lines were built, and construc- 
tion of liquid fuel synthesis (presum- 
ably from gas) plants was “devel 
oped 


New Jersey Gasoline Dealers 
Form Union, Seek AFL Tie 


NEW YORK—Gasoline dealers of 
three New Jersey counties who have 
formed a labor union will meet New 
Jersey AFL leaders on July 3 in Cam- 
den to discuss application for affilia- 
tion with the national organization 

New union, claiming 200 members, 
is called Service Station Employes & 
Operators Cooperative Union Local 
No. 1. It was formed by dealers in 
Camden, Burlington, and Gloucester 
County after more than year of re- 
curring price wars 

Its purpose is to gain recognition 
of other labor unions, and, according- 
ly, their co-operation in use of picket 
lines against price cutters and their 
supplying bulk plants, according to 
Thomas J. Gibbons, president 

Union has nothing to do with New 
Jersey Gasoline Retailers Assn. and 
Allied Trades, Inc 
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Socony’s Savings Plan for Employes 
Permits 3 Ways of Investing Money 


By Raymond E. Bjorkback, Eastern Editor 


As interesting an undertaking in 
employe relations as we've encoun- 
tered in a long time is the employes 
savings plan which Socony-Vacuum 
has just declared to the Securities 
and Exchange Commission and other 
government agencies for their con- 
sideration 

Actually, the plan is a savings-in- 
vestment program, and, the way So- 
cony presents it to employes, it be- 
comes @ somewhat unusual blueprint 
for an exercise in capitalism—Ameri- 
can style, if you please through 
owne rship of securities 

It is different in the width of choice 
it gives the employe in the matter of 
investing the money going into his 
account. (He could allot up to 5% of 
his base pay, and the company would 
contribute 50% of whatever he al- 
lots, within certain limitations.) 

The employes could have the “eggs’ 
in his account going into three 
“baskets” at once—U. 8S. Savings 
Bonds, Socony capital stock and com- 
mon stock of one of certain invest- 
ment companies. Or, he could have 
the money invested in any two of 
those ways at the same time, or any 
one 

Some similar plans offer a choice of 
two ways of investment thrift ac- 
count money, but this is the first one 
we've heard of allowing the employe 
the latitude of three choices 

The company restraint in thinking 
for the employe is demonstrated 
again in a requirement designed to 
discourage speculation in the securi- 
ties available through the plan. An 
employe, after selling any of the se- 
curities he has chosen, must wait 90 
days, but then may buy back into that 
stock 

Interesting also are some of the 
explanatory points the company 
makes in outlining the plan to em- 
ployes 

“Common stocks, which share in 
the risks as well as the profits of 
business, are not as safe as U. S 
Savings Bonds. This is because the 
owner of a share of stock buys an 
interest in the business. 

“The business doesn’t promise to 
pay back the amount invested. The 
money is used in the business and a 
share of the earnings, if any, is paid 
as dividends. For that reason, the 
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investor has a chance to get more 
dollars in dividends from common 
stocks than he can get in interest on 
the same amount invested in U. 8 
Savings Bonds 

“Our principal concern (however) is 
in what happens to the hundred dol- 
lars while it remains in the invest- 
ment; what happens, for example 
during inflation and deflation 

“You may get some protection 
against inflation by buying common 
stocks 

“Ownership of stocks is not a per- 
fect hedge against inflation The 
value of a stock of a company mak- 
ing buggies in 1900 would probably 
have stood still or declined if the 
management had not begun to man- 
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ufacture automobiles, even though 
the cost of living increased greatly 
In general, however, over long periods 
of years, earnings, dividends, and 
prices of stocks have tended to go 
up and down with the cost of living 


‘That is because stocks are shares 
of ownership in factories, machines 
mines, oil wells and so on If pnces 
go up, it costs more dollars to replace 
those factories and machines already 
built Common stocks, being shares 
of ownership in such property, like- 
wise tend to increase in value 


It is common sense to have a nest 
egg which should include some 
ready cash. U. 8. Savings Bonds, be 
ing almost the same as cash, are part 
of a nest egg 

Systematic purchasing of securi- 
ties over a period of years is the 
heart of the Savings Plan. To the 
extent that it results in investing the 
same number of dollars month after 
month, it is a practice known by pro- 
fessional investors as ‘dollar averag- 
ing It goes a long way toward 
eliminating the risk of buying at the 
wrong time.” 





Tighter Credit Seen Industry Answer 
To Customer Laxity in Paying Bills 


By Frank Holman, Midwest Correspondent 


(Ed. Note: Frank Holman is 
writing the Midwest column 
while Leonard Castle is on va- 
cation.) 


Oil company credit managers ar 
faced with the task of reversing a 
nationwide drift toward poorer pay 
habits by customers of the petroleum 
and other industries 

At the same time oil company plans 
call for promoting better consumer 
relations along with improved credit 
standings. 

The accent during the next heating 
oil season will be on good business 
rather than unpaid gallonage, par- 
ticularly in light of the current talk 
among suppliers that both light and 
heavy fuel oils likely will be tight 


Oil companies also are going to 
take a firmer stand on farm credit, 
with the stress placed on individual 
account records and requirements. 

The aforementioned points were 
brought out at the petroleum pane! 
conducted at the National Retail 
Credit Assn. convention in Chicago 


last week The panel was chair- 
manned by Harry M. Barrentine 
Skelly Oi] Co., Kansas City; discus- 
sion leaders were Frank E. Stephen- 
son, Arkansas Fuel Oi] Co., Shreve- 
port, La.; F. O. Dietlein, Shell Oil Co., 
Atlanta; Wallace H. Booster, Cities 
Service, Chicago; and W. H. Mont- 
gomery, Pure Oil, Chicago 


Credit men's plans call for a firmer 
stand on credit extension to consum- 
er accounts with the emphasis to be 
placed on correcting misuse of credit 
to get business 

The need for stronger credit policies 
is indicated by the fact that delin- 
quent accounts increased as much as 
21% during the 1950-51 heating sea- 
son compared with 1949-50, which 
was the best credit payment year 
since World War II 


Evidence of a continuing healthy 
demand for LP-gas in the Chicago 
and Great Lakes area is shown in 
Phillips Petroleum's decision to step 
up pipe line shipments to the region. 
The capacity of Phillips’ products line 
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tjorger, Texas, to East Chicago 


wooo 
should help to avoid 


+ being m reased Dy 
The move 
“yt “ ali 


esulting from the rail switchmen's 


riages such as thom 


strike and cold weather last winter 
Pians call for 500 miles of pips 
for which PAD has iasued priorities 
during the third quarter of this year 
Conatruction should be finished before 
high propane consumption begins this 
coming winter, according to Board 
Chairman K. 8. Adama, and President 
Paul Endacott With the right of 
way already purchased, and pipe de 
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livery begun, actual laying of the line 
should begin soon 

Large underground storage facili 
ties near Borger, Kansas City and 
Chicago will permit Phillips to store 
ts summer surplus of propane and 
other liquefied petroleum gases and 
have them available near large con- 
suming areas to meet heavy winter 
demands, company officials said 
They also feel that with a minimum 
use of critical materials Phillips can 
increase substantially its delivery of 
propane through this pipe line when 
required 





New California Distributors Group 
Arouses Interest of Oil Industry 


By Frank Breese, Pacific Coast Editor 


One of the most significant devel 


opments in West Coast otl marketing 
since the end of the war was the 
formation last week of the California 
Petroleum Distributors Assn 

It is significant, oil men agree, be 

potentially powerful 
There are between 500 
who are con 


(aune t a | 
reanizatr 
and S) middlemen 
dered pr 
Whether it 
not. the 


th keer 


aspects 
becomes powerful of 
levelopment will be watched 


nterest by supplying con 


Nothing has been said openly about 
argin vet, but the popular guessing 
margin will become a big is 
t? ew association sooner or 
The margin is the same today 


has been for years Distribu 
* in general, have felt that the in 
ationary trend 


their 


ustifies an increase 

Suppliers hold that 
ime has yielded finan 
diatributors 

One of the association officials, ex 


plaining the creation f California 
Distributors Assn. to NPN 


ommented The war intensified the 


Petroleun 


irgent need for a trade organization 
Then the distributors were hit by in 
their 
went up, but the rate of profit stayed 


lation Percentagewise costs 


own Distributors wanted to im 

prove conditions for 

That crystallized it 
Before the does any 


thing about its board program, it will 


themselves 
association 


neentrate on a membership drive 
rhe first goal will be to sign up the 
majority of Independent distributors 
and consignees 
We expect this to be an uphill pull 
intil we gain acceptance for the as 
«tation one of the officers told 
NPN But the fact that we realize 
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t's going to be hard ought to help 
us to the job, since we won't be kid 
ding ourselves 

. . 


History of the organization goes 
back to last year when distributors 
n informal conversations remarked 
on the absence of a trade group 
Invariably someone would comment 
that there should be an organization 
like that for California wholesalers 

One day 4 battery 
Strachen 
who was.a 


ealesmar 
George E called on a cus 
petroleum distri 
butor and heard the 
an organ'zation voiced 
marked that a 


omer 
need for such 
Someone re 
man could make a 
good job for 
really organize a trade group 
et Mr. Strachen thinking 


He decided to try it So he quit 


himself if he would 


That 


job and started talking to distri 
ors from El Centr on the Mex 
can border, to the northern end of 
the state Expressions of support 
and general encouragement kept him 
pursuing the unrewarding job for 
nearly s'x months 
During that time he was without a 
regular salary The high point of 
the Fresno organizational meeting 
was the act by the board of directors 
f confirming him as the executive 
secretary 


Serve yourself and save is a 
phrase about to be 
siderable litigation 

Ever since an amended state law 
prohibited use of that phrase on gaso- 
line price signs, the self-serve sta 
tions have been sore. They grumbled 
that it was like locking their storage 
tanks or robbing them of bread and 
butter As most laws go, the one 
banning the phrase is quite involved 


subjected to con 


The stated purpose ir to reduce cus 
tomer confusion and avert mi‘srepre 
sentation 

Now the law prohibits combining 
a descriptive phrase, “serve yourself 
and the word “save” or any of its 
variations So that outlawed the 
self-serves’ pet “serve yourself and 
save,” although it didn’t specify that 
phrase 

The self-serves complained that the 
phrase was neither confusing nor 
misleading for customers. But their 
own inability to display it was dam- 
aging to business 

Until last week nothing was done 
about testing application of the law 
Then the Serve Yourself and Multiple 
Pump Assn. decided to have a show- 
down with the state over usage. For 
a test case, they decided on the com- 
plaint filed against the Valley Supply 
Co. over use of that phrase on four 
of its stations. If the local justice 
court rules against Valley Supply Co 
the association intends to appeal it 
court. by court as high as the U. S 
Supreme Court, if necessary, accord- 
ing to the group's executive secre- 
tary, Dan Lundberg 


The Commerce Oj) Co. has just 
converted its 30 filling station out 
lets from Sunset to Signal Oil Co 
products Since the recent merger 
of the Sunset Oil Co. and Eagle Oil 
& Refining Co., and resultant reor 
ganization, Sunset brand products 
have been discontinued Sunset Oil 
Co. functions as the operating com 
pany, but the brand name is Golden 
Fagl« (Eagle Oil & Refining Co. is 
the holding company.) 

Consequently, the old Sunset ser 
vice stations have gradually 
converted to other brands, a larg: 
number of them going Golden Eagle 
This is the first bloc to go Signal 


been 


. . . 
A “semi-conventional” service sta 
tion has been opened at El Centro 
Calif (Frank) Urich, who 
pioneered the serve-yourself stations 
in the West El Centro is near the 
Mexican border 


by George 


The 12-pump station conforms to 
basi 
line is pumped by the attendants, who 
also check the oil. However, the mo 
torists are left to check their own air 
and water at installations located at 
the rear of the 

On the basis of gallonage the first 
two weeks, the station is expected to 
do 50,000 gals. the first month 

Retail gasoline prices at the El 
Centro station are 18.9c per gal. (ex 
6c federal and state taxes) for regular 
and 19.9c and 20.9c for two grades of 
premium. By comparison, these quo 
tations are roughly 3c under the ma- 
jors and lc to 2c above two other 
independents 


self-serve station design. Gaso 


stations 
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TWO IN ONE—Two attendants service two cars at one time fro m one dual pemp undergoing tests at a Shell station in Detroit 


Serving 2 Cars at Same Time with One Pump 


Dual Gasoline Dispenser Undergoes Tests at Detroit 
Service Station; Small Island Appears to Work Best 


4 LONG ISLAND (27 ft.) replaced a short one at side of station 
pumps 


It has two dual 


For more than a month a Shell 
Oil Co. service station in Detroit has 
been operating four new dual gaso- 
line pumps-—each pump capable of 
servicing two cars at one time (see 
NPN April 18, p. 65). On the basis 
of limited observations over a 30-day 
period, J. W. Southworth, Shell divi 
sion manager in Detroit, says the 
pumps 

1—-Provide greater pumping rate 

2—-Reduce customer waiting time 

3—-Enable the use of shorter pump 
islands 

To test the dual pumps, Shell in 
stalled four pumps-—two on a short 
sland and two on a jong island (se« 
sketch of station layout). Main pur 
pose of this type layout was to de 
termine what style island was best 
suited to obtain the most benefits 
from a dual pump 

According to Mr. Southworth, the 
two pumps on the short island have 
worked out “very well since the long 
hoses reach to most any car at the 
sland However, he adds, the long 
island doesn’t adapt itself too well to 
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greater pumping capacity when fuel- 
ing only one car from a pump (14 
gals. per minute); (2) the ability to 
service two cars from one pump 
simultaneously at a slightly lower de- 
livery rate (10 g.p.m.) 


Pump Cost—Regarding cost of the 
dua] pump, Mr. Southworth says the 
dual pumps cost about twice as much 
as the conventional type, but instal- 
lation costs for the dual (which will 
serve two cars at once) are less than 
the cost of installing two conven- 
tional pumps serving one car each per 
delivery 

Mr. Southworth also points out 
that components of the pump are 
easily disconnected and removed 
making for easy accessibility, and 
he anticipates maintenance cost will 
be lower than for the conventional 
model 

The new type pump, manufactured 
by Bowser, Inc., Ft. Wayne, Ind., goes 
under the trade name of Siamese 
Twin Pump. Servicing of two cars 
at one time from the same pump is 
accomplished with one pump which 
feeds through two meters and two 
computer clocks, There is a serving 
device at each side of the unit, con- 
sisting of hang-up nozzles and re- 
trievers, allowing a 13 ft. serving 
area 

An interlock within an interlock 
provides a foolproof system of mak- 
ing sure that the correct computor is 
returned to zero setting and that the 
proper delivery hose is used so the 
motorist will always be able to see 
the amount of gasoline delivered 

Bowser says the new unit is about 


BEFORE —A closeup of front of Shell station showing three conventional pumps in use 


on one island 


a " one-third larger than the standard 
pump, measuring 32% inches wide 
AFTER-—A view of front of same station with two dual pumps replacing the three on each face and 24% inches deep 


conventionals on a short island The dua] pump will fit existing lines 


his type of pump because cars stop . 
ping at the wrong end must be asked ee 
to move to the other end to be serv LAYOUT of Shell sta tie 
iced. This is one of the main objec tion in Detroit shows 
tions of station operators to the long island locations and 
land. As set up at the Kelly and dimensions 
Morang St. Shell station, the short 
island is 16 ft. 6 inches long and 
the large one 27 ft 
Advantages Claimed—On the basis 
f preliminary study, it is felt that 
one of the principal advantages of the 
dual pump will be to provide greater 
yard area in sections where space is 
at a premium and also to accord 
better maneuverability for any given 
station layout 
Mr. Southworth says this type of 
pump should improve operation of 
multi-pump outlets where two duals 
could be used to provide both grades 
of gasoline at the same time on both 
sides of the island. Where there is 
adequate personnel, it would tend to 
cut customer waiting time consider- i 
ably = i. Lig bide 
Though no specific time studies “ee 5 a 
have been made at the Detroit sta- : ae «= SUCTION LINES 
tion thus far, it has been observed w wet é 
that customer waiting time has been = 
cut there for two reasons (1) - —_ 
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A Few Steel Parts Are Holding Back 
Truck Production, Manufacturers Say 


By HOLGER RIDDER 
NPN Transportation Editor 


Some truck manufacturers § ar 
literally scraping the bottom of the 
steel barrel in an attempt to produce 
enough trucks to meet civilian de- 
mand. And the prospect now is that 
the third quarter “will be a rough 
one” for truck makers but that the 
situation may ease somewhat about 
the middie or latter part of the 
fourth quarter as a result of CMP 
which became effective July 1 

The situation, if permitted to con- 
tinue for any length of time, can af 
fect the oil industry by 

1—Drying up the source of re 
placement vehicles and precluding 
any program to expand transporta- 
tion facilities in order to supply an 
ever growing demand for petroleum 
products—both military and civilian 


2—Eventually crippling the truck 


industry to the extent that it will af- 
fect the national economy and war ef- 
fort and in turn be reflected in gen- 
eral public consumption of petrole- 
um 

A survey of truck manufacturers 
by NPN indicates the situation cur- 
rently stacks up about like this 

Production Some manufacturers 
have had to halt production for short 
periods during past months due to 
lack of parts, which in turn were 
missing because the parts supplier 
was unable to get steel. Others have 
been maintaining production rates in 
keeping with NPA allotments for pro- 
duction, but have had to hold up ac- 
tual delivery of trucks to customers 
because of the lack of one or mor: 
parts. One manufacturer told NPN 
it had about 800 units all completed 
except for one or two parts and the 


units currently are parked in a com 
pany yard 

Reports also were received of man- 
ufacturers who had to halt their pro- 
duction line for lack of materials or 
parts for a day or two at a time 
Still others said that if the situation 
doesn't clear up soon, they will have 
to resort to substitute materials 


Should this happen, they point out 
then truck quality will suffer at a 
time when peak performance is a 
must. The crux of the shortage cur- 
rently seems centered on inability to 
obtain high alloy steel. In an attempt 
to overcome this hurdle one manufac 
turer has purchased a shipload of 
steel in Europe. But that's only tem 
porary relief, it was pointed out 


There also were reports of a few 
manufacturers dipping into spare 
parts inventory in order to complete 
units being held for delivery due to 
lack of a part or two. One manufac- 
turer told NPN that his company was 
adhering to a policy of maintaining 
its parts inventory and would not 


except as a last desperate measure, 





SPEEDIER PLANE REFUELING 
Airport, New York, by Esso Standard. 
used previously. 
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New England area 


ad 


Two newly designed plane refuelers (one shown above) have been put in service at LaGuardia 
Units have delivery capacity of 400 gals. per minute as against 300 g.p.m. for refuelers 
Tank semi-trailer is a four-compartment, 5000-gal. unit and has a flat grilled deck from which the operator works. 


Fuel is delivered by a four-inch centrifugal pump through two two-inch lines and nozzles. Two similar units are planned for the 
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deplete its parts inventory in order 
to complete and deliver a new unit 

Trouble Ahead Consensus of man 
ufacturers is that unless some order 
is forthcoming out of the current 
confusion in Washington, the nation's 
highway tranaportation system is 
headed for serious trouble. Some of 
these men were hopeful that CMP 
might provide the answer but pre 
ferred to withhold final judgment with 
a “wait and see” attitude 

A spokesman at National Produc 
tion Authority told NPN he was quité 
confident that CMP would be the ul 
timate anewer to the problem but 
that the third quarter would be a 
rough one” for truck manufacturers 
with the fourth quarter easing con 
siderably as CMP goes into full swing 
He was confident that under CMP 
the truck industry would have an 
improved and workable plan 

For the third quarter NPA is ex 
pected (and may have done so by the 
time this is published) to set an al 
lotment of 275,000 civilian trucks 
150,000 light, 90,000 medium and 35 
000 heavy. However, as in the past 
this might be considered as a per- 
mit to shoot but providing no am- 
munition. Most manufacturers who 
are strictly in the truck field feel 
that even with CMP in effect, they 
stand little chance of getting any re- 
lief in steel until September or later 

A few voiced opinions that some 
manufacturers who also produce pas 
senger cars have been able under 
the present setup to get more steel 
in proportion..for trucks than have 
smaller companies. An NPA spokes- 
man told NPN that under CMP the 
small manufacturer will be helped 
He also pointed out that CMP will 
provide for material for a reasonable 
truck replacement parts program. He 
emphasized that this was extremely 
important 

Most Men Skeptical 
spokesmen reflected skeptical atti- 
tudes regarding possible solutions 
which may originate in Washington 
One, for example, pointed to the ex 
perience of the truck-trailer manu 
facturers when they were told what 
they could expect in the way of steel 
for making trailers 


Over-all, most 


A group representing the Truck 
Trailer Manufacturers Assn. late last 
year called on James K. Knudsen 
Defense Transport Administration 
head. Mr. Knudsen explained at that 
time DTA's program for building 10,- 
000 freight cars per month and in 
dicated that, if motor carriers were 
in need of comparable aid, he would 
be willing to listen to them 

The trailer group then called on 
Gen, William H. Harrison, then head 
of the newly-organized NPA. This 
gentieman threw the trailer group 
for a loop by asking 


Make ‘em Out of Wood? ‘If alu 
minum was withdrawn from civilian 


use, likewise steel, would it be pos 
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sible to build your vehicles out of 
wood? 

However, most manufacturers feel 
that, while solutions coming out of 
Washington on steel may not be the 
best answer, the type of thinking 
reflected in Gen. Harrison's retort 
has been largely weeded out and cur 
rently with some top industry peaple 
on the job at NPA and DTA, there 
is hope that these men can come up 
with workable programs which will 
not be scuttled by “career bureau 
crats” who are looking for a perma- 
nent job or pulling some political 
strings 

Feeling of trailer manufacturers 
was similar to that of truck manu- 
facturers. One voiced opinion that if 
production could be continued at the 
rate of the second quarter of 1950 


everyone wouldn't be satisfied but at 
least “you could live with it.’ 

However, it was pointed out that 
currently the biggest trailer problem 
is the matter of providing steel tanks 
for petroleum transports. That's still 
a very tight situation, one spokesman 
said, and he indicated he could fore- 
see no immediate easing of that prob- 
lem 

For the most part, it was agreed 
that the advertising campaign of the 
Trucking Industry National Defense 
Committee to obtain an equitable 
share of steel and other vital materi 
als for the trucking industry has 
proven fruitful. One spokesman said 
that it looks now as if highway trans 
portation may get about the same 
recognition on material needs as the 
railroads have had right along 


Census Lists 23,000 Truck Tank Units 
Operated by Bulk Plants, Terminals 


Statistical breakdown of trucks 
truck-tractors and trailers and semi- 
trailers operated by petroleum bulk 
stations and distributing terminals 
(see NPN June 20, p. 30), reveals that 
of this total 23,206 were of the tank 
truck or petroleum transport cate- 
gory 

The Census Bureau's 1948 Census 
of Business shows 

173,444 trucks operated by bulk 
plants and terminals; 


2—-Of this number 23,206 had tank 
bodies, or about 32°; 


3-These tank trucks are in the 
“Over 1% tons and Under 5 Tons” 
category, the number being 16,033 
with tank bodies and 2,324 with other 
type bodies; 


+ -In the so-called heavy duty class 
1549. or about 89% of a total of 
5,460 trucks had tank bodies; 

5-—-In the truck-tractor category 
4,153 were in the 1'%-5-ton class and 
3,676 in the over-5-ton class. How- 
ever, there was no breakdown here 
of the percentage of these which 
might be used almost exclusively for 
hauling tank trailers, nor is there any 
breakdown of type of trailer or semi- 
trailer in the 9,066 figure in Table 2 

The largest number of medium 
tank trucks was found in the East 
North Central area (including Ohio, 
Indiana, Illinois, Michigan and Wis- 
consin) with 3,034 units, Next was the 
Pacific section (Oregon, California 
and Washington) with 2,533 

In the heavy duty class the Mid- 


Table | 
Number of Trucks Operated by Petroleum Bulk Stations 
and Distributing Terminals 


(Consus Bureaa: 


1948 Business ( emsus) 


Manufacturer's Rated ( apacity 


*teographic Tetal 
Diy tstom or Less 
New England 5.35 1,314 
Middle Atlantix 7,908 2. O48 
East North Centra 

West North Centra 

Routt Atlant 

Paet South Central 

West Sout? 
M tals 
Pacif 


Central 


* New Brgiend District 
and Connecticut 

Middie Atlantic includes 
Rast North entreal: Otic nots. M 
Weet North Centra r wt owa 
Kansas 

South Atiantik Delaware Maryland. [istr 

na, South Carolina, Georgia and Florida 


Maine, New 


I% Tens Over It Toms, Under 5 Tons 5 Tons and Over 


Tank Other Total Taek 
Bodies 


1.ow s46 
. 06 2.1% 


10 +=ay 


Hampshire, Vermont, Masachusetts, Rhode Island 


New Jersey and Pennsylvania 


chigan and Wisconsir 


North Dakota, South Dakota, Nebraska and 


olumbia, Virginia, West Virginia, North Care 


Rast South Central: Kentucky. Tennessee. Alabama and Mississippi 


West South Central 
Mountain: Montana, Idaho 


Pacific: Washington, Oregon and California 


Wyoming. Colorado 


Arkansas, Louisiana, Oklahoma and Texas 


New Mexico rizona, Utah and Nevada 
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Table 2 


Number of Truck-Tractors and Trailers Operated 
By Petroleum Bulk Stations and Distributing Terminals 


1948 Business ( emsus) 
Nambe: of Truck Tractors——— — — 
Over 1%, Toms, 
tader 5 Toms 


(Cease. Burcae 
*(eeographic ———— 
Division Total 


i Tens 
or Lew 


New England 22 


Middie A.jant 


East North Centra ! ‘ 21 


West North Centra 
South Atlant 1.2 1s 
East South Centra 7 
West South Centra! 
Mountair 2 ‘ 
Pacifi« 


Tota 
* Same as in Table 1 


die Atlantic (New York, New Jersey 
and Pennsylvania) topped the list in 
tank trucks with 2,223 as against the 
nearest competitor's score (New Eng- 
land) of 937 

The report as compiled by the Cen- 
sus Bureau indicates that these 
trucks include only those operated by 
bulk stations and distributing termin- 
als and probably does not include 
many for-hire petroleum carrier ve- 
hicles. 





Independent ‘Tapline’ 

LOS ANGELES Two Los 
Angeles service station opera- 
tors, who pleaded guilty re- 
cently to stealing gasoline by 
tapping a General Petroleum 
pipe line, will be sentenced 
July 11 

Charged with 10 counts of 
petty theft, the operators ex- 
plained, “We had to steal to 
meet cut-throat competition.” 
They are Bernard Shaffer and 
Raymond Lloyd. 

The men _ indicated’ they 
siphoned off 18,000 gals. of gas- 
oline over a period of several 
months, a General Petroleum 
spokesman _ said Wholesale 
value of that amount of gaso- 
line is $3,600, with taxes, or 
$2,500, without taxes, GP said. 

The “tapline” was discovered 
June 8 when a fire burned down 
the auto repair garage which 
the men used as a homemade 
truck terminal Firemen, 
puzzled by the difficulty of 
quenching the fire in one cor- 
ner, discovered a tunne! leading 
60 ft. to a high pressure GP 
pipe line. In it was a small 
pipe with a garden hose at- 
tached to one end. When the 
men wanted supplies, they en- 
tered the tunnel with gas 
masks, siphoned out gasoline 
and filled two 300-gal. trucks 
The tunnel was filled with 
fumes, and the hose leaked 

GP safety engineers com- 
mented, “It's a miracle they're 
alive today.” 
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U. S. Oil Tax Levies Rise 


WASHINGTON~May was 4 slow 
month for movement of gasoline and 
lubricating oils from refinery to stor- 
age, according to data from Internal 
Revenue Bureau showing that col- 

lections from gasoline dropped slight- 
oad +. ly to $45,329,320 from $45,336,535 
same month a year ago, while lube 
levies fell to $5,881,711 from 
$6,252,006 in May, 1950 

~~ Collections on oil transported by 
46 pipe line in May, however, increased 
almost 70%, rising to $2,599,868 from 

$1,533,953 same month a year ago 
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MOBILIZATION OIL DIRECTORY 


You con now refer to Platt's MOBILIZATION OjL DIRECTORY and 
OILMANAC and find, in a few seconds time, the correct name, 
title, company ;or agency affiliation, room number and address 
(including postal zone number) of any key man in oil industry 
Or government service. 


With this complete, accurate and compact volume, you can ad- 
dress your letters to the proper person without fear of lost time, or 
you can telephone him directly since Platts MOBILIZATION OlL 
DIRECTORY also lists telephone and extension numbers. 


No oil company executive should be without his personal copy. 
He will save valuable time in making key contacts by carrying it 
with him on his business trips. 


There should also be an office copy or two avoilabl 
operators, secretaries and stenographers. 


Order your Directory today. 
Price is $5.00 per copy 


ORDER TODAY 


your personal copy of ... 
Platt's 


AND OILMANAC 


to tel i, 


Pp 





Use the convenient coupon below. 





The W. C. Platt Company 
1213 West Third Street 
Cleveland 13, Ohic 


Please send me 
and Oilmenac, 


copies of the new Mobilizotion Oil Directory 
| understond the price is $5 per copy 


Check enclosed Bill me loter 
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lran Oil Dispute Worries U.S. Markets 


The British-Iranian oil dispute in the Middle East, in 
volving 530,000 b/d of refining capacity at Abadan plus 
additional quantities of crude, continued to cast a shadow 
over U. 8. domestic price and marketing developments 
Prices were reported firmer in seaboard districts, prin- 
ipally the Gulf and the Atlantic Coast, in the face of 
large export demands, but were somewhat easier for fuel 
oil in the interior 

Socony-Vacuum Oil Co., Inc announced increases of 
le per gal. in its prices for Mobilgas (regular) and 0.5« 
for Mobilgas Special (premium) to dealers “in parts of 
(ita) Northeast territory,” effective June 29. On the other 
hand, retail gasoline price wars in other areas of the 
East continued to plague marketers, and some new “sore 
apots leveloped 

Socony'’s advances restored its dealer gasoline prices 
to levels prevailing prior to May 25 in metropolitan New 
York City, some points in northern New York, the Hudson 
River area, Jamestown, Binghamton and Elmira, and the 
state of Vermont 

While Socony’s posted dealer tank wagon price for 
Mobilgas ‘regular) at Hartford, Conn., was off from 
l4.le to 11.9c, the new posting represented an increase 
ver actual price paid by its dealers as result of “volun- 
tary allowances” which have been granted there recently 
company said 

New price of 11.8¢ at Hartford is for Socony'’s “Zone 
\ the city proper, East Hartford, and environs—while 
fe Zone B” (outlying districts) company's new price 
ia 12.4¢ 

At Jamestown, N, Y., dealer tank wagon price for the 
city proper is unchanged at 15.8c, but prices in “outly- 
ing areas” were brought up to this level, Socony said 

New price for Mobilgas to dealers in metropolitan New 
York is 14.7e, and 16.2c for Mobilgas Special 

The threat of an oil stoppage at the Abadan refinery 
in the Persian Gulf caused domestic refiners to think 
mee again of product allocations. Demands of foreign 
buyers threatened with curtailed supplies generally found 
few offerings 

Dependent on location, some refiners reported buyers 
were bidding “premium” prices for fuel oils, and others 
mostly in the Mid-Continent, said bids for spot quanti 
ties generally were at “discounts 

At the Gulf, bids of “25c per bbi. over” (Oilgram low) 
were reported for bunker “C” fuel, and ranging up to 
“40¢ over,” if material could be found in the Carribbean 

At New York Harbor, “premiums” for No. 2 fuel 
ranged up to 0.3c per gal. over the generally posted %& 
barge priced 

However, in the Midwest, jobber interest in summer 
fills was described as “only fair.” Refiners said some 
buyers were looking for “bargains” at prices from 0.5 
to 0.75 off the low-quoted 8c price of No. 2 fuel for 
Group 3 shipment 

A Midwest tank car marketer disclosed the sale of 
8,000 bbis. of low sulfur No. 6 fuel at $1.65 per bbl. 
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Group 3 basis. For ordinary heavy fuel, most Oklahoma 
refiners quoted $1.75 

In Chicago, where storage tanks were said to be heavily 
loaded with distillates, most refiners and river terminal 
operators refused to quote on light fuel oils until they 
were sure of being able to obtain additional lots at the 
Gulf later on in the season. Range oil was offered 0.125« 
lower at 11.375c per gal 

While most marketers in the Miiwest indicated the 
next 60 days will probably break all records in gasoline 
consumption, same easiness in prices for cycled ma- 
terial was reported. Cycled regular gasoline was quoted 
at 9.5c, Group 3, off 0c per gal. from some recent tank 
car offerings 

The paradox of strong demand for products and at the 
same time “shaded” prices was giving concern to refiners 
in some areas. In addition, a cargo trader at the Gulf 
described the situation in the Southwest as “nervous’ 
in that supplies could be extremely tight in the event 
of a work stoppage at Abadan, whereas an amicable settle- 
ment of the dispute between Britain and Iran might 
loosen up domestic offerings to a marked extent 

In the East, especially “disturbing” to marketers was 
the prospect of the largest gasoline consuming season 
on record being undermined by retail price wars 

High spots of retail gasoline price cutting included 

Los Angeles—-A number of major brand stations low- 
ered prices for regular-grade gasoline to 15.9c (ex 6.5c 
state and federal taxes) and premium to 17.5¢ and 18.5c 
Most of these stations previously were selling regular 
at 18c (ex taxes) and premium at 20.5c. Regular grade 
prices at self-serves generally were ic lower than at 
stations carrying major brands 

Buffalo, N. Y.: Postings for regular-grade gasoline of 
about 50 dealers, mostly major brand and representing 
about 10% of the city’s outlets, reportedly were 18.2c 
(ex taxes), or about 2.3c “off normal.” 

Erte, Pa.: Price cutting was said to be “nearly uni- 
versal” with regular-grade posted at most private brand 
and major brand stations at 17.4c (ex 6.5c state and fed- 
eral taxes), down 4c from so-called normal 

Linden, N. J.: Retail price for regular was cut 3c to 
124c (ex 4.5c state and federal taxes) at two large 
multi-pump private brand stations, and price is said to 
be 7c off “normal.” Most other stations in northern New 
Jersey post 19.4c (ex taxes) for regular, and some op- 
erators say they have not followed the Linden cuts 

In other areas where price wars have been in progress 
for some time—Hartford, Conn., Philadelphia and points 
in Eastern Pennsylvania, Camden, N. J., Oklahoma City, 
New Orleans and Galveston (see June 20 NPN, p. 43 
for earlier details), retail prices continued to be described 
as “unsteady,” with pump postings generally unchanged. 

In Canada, Imperial Oil Limited announced an initial 
posting of $2.38 per bbl. for crude oil purchased in the 
Excelsior field in Alberta, effective with the commence- 
ment of pipe line gathering operations 
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Summary of Daily Gasoline Prices (June 26 through July 2) 
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GULF COAST 
Fuel Oil Prices Strengthen 


Increased pressure of foreign demand arising from 
the “Abadan situation” tended to strengthen all prices 
at the Gulf, particularly fuel oils according to reports at 
the end of June. Virtually no new offerings appeared on 
the market, and traders in cargo quantities indicated a 
general refusal among refiners to quote spot lots to new 
buyers. 

Quotations were reported unchanged for all products 
However, it was apparent that refiners’ prices appiled 
almost exclusively to regular customers, inasmuch as 
bids were disclosed at higher levels than those currently 
quoted for Nos. 2 and bunker “C” fuel oils. 

Refiners reported bids from export buyers of 25c per 
bbl. “premiums” for heavy fuel, and ranging up to 40c 
if the materia] should originate in the Caribbean, the 
latter area representing about a 1,000-mile shorter tank- 
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er haul to Europe. One cargo of bunker “C” fuel was 
reported sold, FOB a Caribbean refinery at “low Oilgram, 
plus 34c per bbl.” on date of lifting. Quotations reported 
for heavy fuel in cargo lots at the U. 8S. Guif ranged 
from $1.75 to $1.90 per bbi 

Bids for No, 2 fuel ranged up to 8.25c per gal., and no 
supply at this price was said to be forthcoming. Quota- 
tions reported by suppliers for No, 2 fuel ranged from 
7.5 to 8c. 

Kerosine, usually the easiest product to obtain in the 
summer, was said to be extremely hard to find for prompt 
lifting. Previously, one cargo was reported available 
at 8.75c, but at the end of the month some negotiations 
for kerosine were in progress for liftings at 9c as late 
as September and October. Refiners’ quotations for kero- 
sine ranged from 8.5 to 9c. 

Gasoline appeared to be in less urgent demand than 
fuel oils, according to reports. Inventories were above 
those of a year ago, but supplies continued to be closely 
held. One cargo lot of 70-72 oct. leaded gasoline re- 
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Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sum 
mary of Daily Gasoline Prices appearing on page 
35 and the price tables appearing on pages 38-43 
of this iasue 

The letter “X" indicates a change in prices; if 
the change is on the low of the price range, the 

XX" is adjacent to the low; if the change is on 
the high of the price change, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of @ price range, is indicated with an “X 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X 
to the right of the new price 

Parenthetical figures indicate number of com 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 41 all prices reported are shown 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators) 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals 











portedly was held for 10.5¢ per gal.; the range of quota 
tions reported for this product was 10-10.75c 

Consensus of trade sources was that refiners wer: 
‘playing it close,” especially until some definite turn of 
affairs takes place in the Middle East. They pointed out 
for example, that steadily rising inventories of distillates 
as yet have no reflection in easier supplies of kerosine 
No, 2 fuel or gas oils 


ATLANTIC COAST 
Product Offerings ‘Dry Up’ 


Prices were reported unc hanged and generally firm at 
East Coast points in late June, and suppliers appeared 
even more sparing with offerings to spot buyers than 
at any other time so far this year. In addition to heavy 
demands of regular customers, refiners and terminal op- 
erators reported receiving export inquiries for large 
quantities of distillates and heavy fuel 

Trading however, was extremely quiet, inasmuch as 
the majority of suppliers adamantly refused to quote 
on offerings to other than their regular customers, some 
of them at the same time reporting their distillate stor- 
age was “nearly full 

At terminals from Philadelphia to the Long Island 
Sound, bids of 9.3c per gal. for No. 2 fuel in buyer's 
barges reportedly were placed, the price representing a 
premium” of 0.3¢ at some points, Some sales were said 
to have been made against such bids, but the total 
amount was said to be small 

Refusal to quote new business was general among 
suppliers, according to reports The explanation was 
given that anticipated demands for gasoline and fuel 
ils were large In addition, there were fears of prod 
ict allocation as a result of the Middle East situation 
One marketer, who had a tanker load of bunker “C 
fuel enroute from the Caribbean, asserted that he had 
turned down a “premium” bid of 35c per bbl. to “divert 
the cargo 

At most points, trade sources said they found no offer- 
ings of Nos. 5 and 6 oils, one supplier at New York Har- 
bor commenting that he had never in his experience 
(20 years) seen heavy fuel prices so “strong” in the sum- 
mer And, despite gasoline price wars at retail at many 
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points, regular-grade continued tight for barge shipment 
it was said 

The opinion was expressed by some suppliers that price 
controls tended to hold back some offerings that other 
wise might appear at this season. At New York Har 
bor, where most suppliers reported a “ceiling’’ price of 
9c for No, 2 fuel in barge lots, they were said to have 
refused to sell at 9c against bids of 9.3c “on general 
principles However, a few small offerings of No. 2 
reportedly found their way to the open market at higher 
prices under the guise of 48 di. gas oil 

Despite the close position of offerings, no fears of 
shortages as yet have been disclosed Tanker tonnage 
for Gulf-North of Hatteras voyages in July appeared to 
be in ample supply, so at least there will be no immediate 
impediment to summer fills from that quarter trade 
sources said 


MID-CONTINENT 
Trading Activity Light 


Several contracts covering heating oils over balance 
of year were said to have been closed between northern 
buyers and Mid-Continent refiners at end of June, but 
otherwise, little trading activity was reported. Gasoline 
shipments in parts of Kansas and Oklahoma were off 
due to continued rainy weather, while demand against 
contracts for both gasoline and lubricating oils generally 
remained good. No open market sales or price changes 
were reported during week 

While northern buyers continued to seek heating oils 
for their summer-fill programs, the prices they bid were 
not attractive to many refiners. Generally, buyers offered 
to pay from 0.5 to 0.75c per gal. “under published prices, 
FOB Group 3 basis, while most refiners with ample stor 
age said they were unwilling to sell “below the market 

In Kansas and Oklahoma, a long siege of rainy weather 
has caused local gasoline consumption to fall off con- 
siderably, according to reports. A few refiners in those 
two areas said their sales were holding up well, but ma- 
jority described local shipments as being “considerably 
under” same time a year ago. One refiner in Kansas, 
who 60 days ago believed his sales this summer would be 
at least 10% greater than last year, said instead his 
shipments locally were off 20 to 25% due to almost com- 
plete stoppage of farming operations. A few days of con- 
tinued dry weather, however, would see a “terrific de- 
mand” in the two areas, marketers believe 

Meanwhile, refiners in other Mid-Continent areas said 
both northern and local gasoline demand “couldn't be 
better.” One refiner in East Texas said he still was hav- 
ing to allocate regular-customer shipments 

Only one inquiry was reported during week for No. 6 
fuel. Otherwise, bulk of No. 6 production either was be- 
ing placed in storage or being sold to railroads at $1.75 
per bbl., Group 3 basis, on contracts 


MIDWESTERN (Chicago-E. St. Lovis Area) 


Long-Term Fuel Inquiries Increase 


Midwest trade sources at end of June said there was 
a sharp increase in number of “new” long-term domestic 
fuel oil inquiries at refineries and river terminals fron 
buyers who sought their full requirements for next win 
ter and from those seeking auxiliary supplies 

Spot demand remained quiet for all products, however 
Tank car marketers indicated open market prices for 
gasoline were “still strong,” and both light and heavy fuel 
prices were steady despite lack of call. No changes were 
reported in refiners’ prices 

While buyers tried to negotiate for their over-the-sea- 
son requirements of light fuels, refiners said contract 
jobbers were slow in getting their summer fill programs 
under way 

Demand for gasoline from regular outlets increased, 
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according to most refiners. One refiner said indications 
pointed to next 60 days breaking all gasoline consumption 
records for the same period. Marketers said open mar- 
ket demand for gasoline was quiet, but that prices ask- 
ing for an occasional spot car showed “strength.” 

Heavy fuels were steady, according to most trade 
sources. One marketer, nevertheless, reported sale of 
8,000 bbis. of low-sulfur No. 6 at $1.65, Group 3 basis 
Another marketer disclosed sale of one car of No. 6 at 
$1.75, Group 3. Four refiners continued to quote No. 6 
at flat $1.75 


CHICAGO DISTRICT 
Range Oil Prices Down 0.125c Per Gal. 


Range oi] was quoted 0.125c lower in Chicago District 
last week when one supplier reported similar reduction 
in his price. Prices for other products were steady. 

While inquiry for both light and heavy fuels was strong 
for shipment over entire heating season, spot demand was 
quiet. Suppliers, at same time, indicated general unwill- 
ingness to part with either light or heavy fuels, even 
on a spot basis, until they were assured of additional 
amounts from regular supply sources at lower-river and 
Gulf ports 

Range oil was quoted at 11.375 to 11.8c, FOB Chicago 
District, down 0.125c on the low. No sales were disclosed 
A river terminal operator in market as buyer of dis- 
tillates, however, said light fuels were available on a 
temporary loan basis only 

Regular-grade gasoline was in “ample” supply, accord- 
ing to several trade sources. Premium-grade on the other 
hand, was reported by one buyer to be held closely by 
refiners and river terminal operators 

Supplier disclosed spot sale of 300,000 gals. of No. 6 
fuel to a consumer at 7.lc, FOB Chicago District. Ma- 
terial went to storage. No. 6 quotations ranged from 7.1 
to 8.2% 


WESTERN PENNA. 
Wax Off 0.5c; Other Products Steady 


Scale wax was quoted lower in Western Penna, the 
last week in June while prices for other products gen- 
erally were unchanged. Refiners reported good demand 
for most products. There were no indications of lubricat- 
ing oils loosening up from their tight position of many 
months standing, and inter-refinery demand remained 
heavy. Petrolatums also remained tight for export 

Following reports of marked decline in demand for scale 
wax, material was offered 0.5c lower at 5.5c per Ib., the 
the field, in tank cars. Refiners pointed to period of 
‘over buying” in past months, also commenting that pro 
duction had been steady in face of declining demand with 
relatively large quantities going to storage 

Refineries generally indicated they still were unabk 
to offer any lubes outside of contracts, and were unable 
to obtain any grade inter-refinery, except through “swap- 
ping.” Bright stock could rarely be obtained even by 
this method. One refiner declared he has been unable to 
buy outright “even a single car’ of bright stock, netura! 
or cylinder stock Most refineries discounted recent re- 
ports that neutrals were “tending easier One, a large 
buyer of 150 neutral, stated this grade was no more 
readily obtained than for some time past. Foreign buyer 





Crude Oil Prices 


No changes in crude oil prices were reported in 
week ended June 30. For complete crude price 
schedules see p. 42-43 of June 27, NPN. 











NPN Gasoline index 


Contes Per Gal 
Dealer T.W Tank (ar 
aly 2 15.04 11.67 
Month Ago 15.24 11.67 


Year Ago 15.13 11.4 


Dealer index ts an average of dealer tank wagon prices 
ex tax in 5° cities 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline. FOR refineries or ter 
minals: Okla Midwest, W Penna Cant N. Y¥. Harbor 
Philadeiphia, Jacksonville Boston and Gulf Const 











was in the market for about 60,000 bbls. of bright stock 
for August-September lifting. Blended motor oils have 
been sold in lieu of bright stock against similar inquiry 
in several instances in recent past. 

Continued decline in bright stock Inventories for the 
field as a whole was reported by National Petroleum 
Assn., with stock dropping 20,000 bbis. in May to 119,621 
bbis. Neutral (180 vis. at 100 and above) stock increased 
15,000 bbis. in May to stand at 118,201 bbls. Inventories 
of steam refined stocks, excluding 600 s.r.. were at 36,259 
bbls. at end of May 

Demand for gasoline generally was good. However, 
retail price cutting was “creeping in” in some areas 
close to the field 


CENTRAL MICHIGAN 
No. 2 Fuel Quoted 0.4c Lower 


No. 2 fuel prives ranged 0.4c per gal. lower in Central 
Michigan last week when refiner disclosed he had lowered 
his prices for most grades of distillates. In most instances, 
this refiner had been quoting range highs. Quotations for 
other products generally were unchanged 

Summer filling of jobber storage was described by re- 
finers as about on par with June of last year even though 
trade sources generally were of opinion that distillates 
will be tight next winter 

Late in the week, a large buyer was inquiring for up 
to three full, or mixed, lake cargoes of kerosine, No. 1 
and No. 2 fuel for shipment over summer months, to 
yut-of-state storage 

Little change was indicated in gasoline with refiners 
mostly indicating demand as “good, but not brisk.” Heavy 
fuels were steady despite rise in inventories at some 
plants 

Domestic fuel price ranges narrowed when one refiner 
lowered his quotations from previous highs. No. 2 fuel, 
however, was off 0.4c on the low and 0.3c on the high 
with prices ranging from 10.5 to 11.25c, FOB Central 
Michigan. Inter-refinery purchase of 5,000 bbls. of No. 2 
fuel at 10.125c, Central Michigan for storage purposes 
was disclosed 


Oil Price Index Remains Steady 


WASHINGTON — Bureau of Labor Statistics’ wholesale 
oil price index for week ended June 26 showed no changes 
for second straight week. Index, based on Platt's O/L- 
GRAM quotations, is compared below with corresponding 
week a year ago (1947 equals 100.) 


June 26,1961 June 27, 1950 
Crude & Products 125.3 117.2 
Crude 133.5 132.7 
Refined Products 123.9 114.3 
Gasoline 132.1 127.4 
Kerosine 127.7 118.3 
Distillate Fuels 130.5 119.0 
Residual Fuels 105.1 91.1 
Lubricating Oils 92.1 63.7 
Natural Gasoline 91.2 a3 
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Oct Pr 

Ox«t 

Ost 

Oct 

Ovwt 

Oct 

Oct 


Oct 


DWEST (Group 3 baste) 

Oct. KR Prem 

Oct. KR Prem 

Oct. KR Prem 

Ot. KR 

Oot. KR Reg 

Oct. R Reg (4) 10. 375-10.875 
M & below 0. 625-08 875 


(For shpt. to Tes. & N.M., Geat'ns.) 
12 1-13.25 


srsese 


a 


(3)11.375-11.875 


(3)12-12.75 
2 


i 
11.2%-11.7 
11.35 
ii 
(2)0.75-10.8 


. & NM. Geat'ns.) 
12.5 


1212) 
1242) 
11.2% 
il 
11(2) 
10.375.10.5(3) 


12 
11.75 
12.5 
11.75 
10.75 
11(2) 


(2)11.6-11.8 
11.6-12 625 


(2)10.6-11.625 
9.6-10.875 


EXPORT 
sina Oils 


‘ tT NEW Y 


Petroleun 
NPN-OLLGRAM offices devote 


of quetations or genera! offers 
or posted prices by refiners. by pipeline term 


PRICES IN EFFECT JULY 2 


OLLGRAM Daily 01 
News, whose rep 
their time exclusively 


operators, and Octane ratings « 


price o M. For further deta 


FOR re- 


e% al) fees and taxes 
and transported; re 
News but not bac ript rat n 


WESTERN PENNA 
Bradford-Warren 
90 Oct. R Prem 13. 75—-14(2) 
M4 Oct. R. Reg (2)12. 75-13 
on Oy 

90 Oct. R Prem 
6 Oct. R Reg 
Pittebargh 

90 Oct. KR Prem 
86 Oct. R Reg 


12.75-13.9 
12. 75-12.9(2) 


13.9(2) 
12.9(2) 


CENTRAL MICHIGAN 

(POR Central Michigaa refineries) 
") Oct. R Prem 

86 Oct. R Prem 

Oct. R Reg 

82 Oct. R. Reg 

Str. run gasoline, exc! 

Detroit shpt 


OM10——Quotations of 8 
Ohio points 


83 Oct. R Reg 


OALIFORNIA 


Los Angeles dist 
90 Oct. R Prem 
© Oct. R Reg 
San Fran. dist 
90 Oct. R Prem 
80 Oct. R Reg 
San Joaquin Valley dist 
90 Oct. R Prem 
a0 Oct. R Reg 


13.3-16.5 
12-14(2) 


16.25-17 
14.25-14.5 


16.25-17 
14.25-14.5 


WESTERN PENNA. 


Prices are for sales made 
reported 


or offers reliably 
to jobbers & compounders only 


Viscous Newtrale—No. 3 col. Vis. at 70° F. 200 
Vis. (180 at 100°) 420-425 4 

t 31.5 
t 30.5 
t 5 
: t 

1580 Vis 
Oo pt 

10 p.t 

15 pt 

=m pt 

Bright Stocks 

145-155 vis. at 210°, 540-550 & 

10 pt 32.5 


143 at 100°) 400-406 4 


31.5 
(2)30-31(2) 


Fluorescent color for 
solvent extracted and 
additive lube oils. 
Petroleum Colors 
PATENT CHEMICALS. INC 
PATERSON 4. N 


guaranteed; for subscribers 
fistribution or publication 
times all sel 
of Grm pric but give OILGRAM 
uote to the trade in general and which they confine to 
customers only t 
ASTM; Research Method ratings 
perators, for current sales and shipments. f ist RK, are minimum wy 
except Tank Wagon prices s 
barge, prices applying to fice or see back of any OILGRAM f 
>» designated 
per bb 
petrolatume tn cents per pound 
y produced 
OILGRAM and National Petroiewm 


service de ered 
New York 

1213 West 

U. 8 $150 5 


where 5 sign is , om piet price 


private on and 
During period rt supp 
withhold quotat new sator 
e prives they AM 
and su prices appear 
Motor Method ratings are 

onditions apply t 

rice Be 


OILGRAM 
address Platts 
) Annua 


Cylinder Stocks 
600 &.R. Siterb 
650 8.R 

600 a 

680 o 


MIDOCONTINENT LUBES 
FOB Tulsa basis. Bright Stocks 
Neutrals, vis. at 100°, 0-10 p.p 


Neutral Oils-—( onventional 
Pale Otis Col, 

60-85 vis 2 

86-110 vis 2 

150 vis 4 

180 vis 

200 vis 

250 vis } 

280 vie ; 

300 vis ; 


Bright Stock—( enventional 
200 vie. D 
10-25 
D 


Bright Stock —Solvent 
150-160 vis. 0-10 p.p., 95 v.1 


Neutral Otis—Solvent 
170-180 vis., 

200-210 vi 

0 vis., 95 v.i 


Ovytinder Stocks 


000 ar olive greer 


SOUTH TEXAS (Neutral Olts) 
Vis. at 100° F, FOB 8. Tex 
domestic and/or export shipment ) 


PALE OILS: 
vis. COLOR 


100 1%-2% 
200 No. 23 
300 No. 2-3 
500 No. 2%-3% 
70 No. 3-4 
1200 No. 3-4 
2000 No. 4 


refineries for 


(2)12-12.5(4) 

(2)13-13.5(4) 
1416) 
1516) 
1616) 

2)17-17.5(3) 
(2)18-1914) 


Tank Car 
Buyers 


UNIFORM 
HIGH QUALITY 





DEEP ROCK OIL CORPORATION 
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12-12. B14) 
2)13-13.646) 


3) 17-17.814) 
2) 18-1914 








‘Tove ve 


See “a 


—— chee BRAS) ee 





Foundation 
of profitable 
oil sales 


When your label is wrapped around 
Elk-refined 100% Pure Pennsyl- 
vania lubricants, you have solid 
quality to sell . . . at prices that 
make excellent profits for you. 


That's a firm foundation for sales, 
stimulated by nation-wide promo 
tion of 100% Pure Pennsylvania 
Grade products. This promotion 
adds strength to the steady, proved 
preference for these quality lubri- 
cants .. . known, trusted, used and 
praised for years! 


You can enjoy this solid backing 
for your label, plus the outstanding 
service and “know-how” jobbers, 
compounders and distributors report 
in dealing with the Elk Refining 
Company. Get the details today. 
Write, wire or phone: 


ELK REFINING COMPANY 
KANAWHA VALLEY BUILDING 
Phone 2-816! 
Charleston 1, W. Vo. 


Refiners of Highest Quality 
Peansylvenie Grode Petroleum 


Charter Member of ?.G.C.0.A.—Permit No. 25 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JULY 2 


KEROSINE, GAS & FUEL ONS 


ORLAHOMA (Group 3) ou Olty 

1-43 we Kerosine (3)11-11.5 
ee No. 1 fuel (2)10. 78-11 
Range oil No, 2 fue (3) 10.5-10. 78 
58 & above DI. Diesel No. 3 fuel 10.5 
36-40 fuel 10.5 


3486 


~ 
- 


br obeoeoe 
Bey 


oe 
Ferererre 


6)$1.7 cunten 
(66 Kerosine 11.625-11.76 
MIDWESTERN (Group 3 basis) No. 1 fuel 11.125-11.628 


No. 2 fuel 11-11.875 
41-43 wow 9-9. 25 No. 3 fuel 
124 ww 7 36-40 fuel 10.5-11 
Range oi} 
58 & above D.l. Diesel 9.75 
a © oe CENTRAL MICHIGAN 
No. 6 fuel ~y Tea) (FOB Central Michigan refineries.) 
Range < 
N. TEX. (For shpt. to Tex. & N.M. Gest’ns.) 46-49 ww. ker 
41-43 ww & 75-0.5(2) PW 
‘24 wew 9-10 : ss) 
“83 OD 8. 25-10 > sab -4i08) 
No. 2 fuel & ‘ (2)8.6-10 
No (2)$1.75-1.85 No. f (2984.8 


No. 6 fue (397. 8-8.55 

W. TEX. (For shpt. to Tex. & N. M. dest'ns.) 
41-43 ww 
412-44 wow 9 105 . 
58 & above D1. Diese 9 ON1O—Quotations of 8.0. Ohio for delivery te 
No. 1 fuel Ohio points 
No. 2 fuel Kerosine 
No. 6 fuel No. 1 fuel 

No. 2 fuel 
BE. TEX. (Treck . Diesel (Light & Med.) 
41-43 ww ° 
244 ww 

CALIFORNIA 

Ran te Valiey 

(4)$1. 1S -1.85(3) 
. (Track trnapt.) 


58 & above Ly Diesel 

UG : : 

No. : Los Angeles 

No. . 0-43 ww 

No ; . Heavy fuel (PS 400) 

No cecal Light fuel (PS 300) . 
Diesel fuel (PS 200) . 

KANSAS (For Kansas éGeqtinations only) Stove dist. (PS 100) 

12-44 wow 

52 & below [Diesel 

58 & above Diesel g San Francisco 

No 


1 
2 
4 
5 
6 


«0 
$1.75-2.00(2) Stove dist. (PB 100) 11.0-13 


ARK. (For shipment te Ark. & mead!” 

244 ww ee 

Tractor fuel 

Diesel fuel 52 & below . 

Diesel fuel 58 & above ASOLINE 

No 3 fea. NATURAL G. 

No. 3 fuel ... 

No. 4 fuel (Group 3 & Breckenridge prices are to biend- 

No. 5 fuel on ers on freight Basis shown below. Shipments 

No. 6 fuel . may originate in any Mid-Continent manufac 
turing district.) 

WESTERN PENNA. 

Bradforé-Warren: FOB GROUP 3% 

Grade 26-70 .. 5 5( Quotations) 


FOB BRECKENRIDGE 
gravity Grade 26-70 5( Quotations) 





Marketer of Petroleum Products 
NEW ENGLAND PETROLEUM CORPORATION 


New York 








ae 
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CHICAGO DISTRICT PRICES 


Prices bhere & distribut 
andor ¢ * aheper 

Pe me termina's and 
term 


te i 

‘e FOR refineries 
niaed waterway ba 
pals 


Motor 
wo 
an 
ae 
a2 


(asoling 
Kn Pree 
nh Prem 
KR Kes 
nh Reg 


O«t 
Oct 
Oct 
Oct 
tight Purl Olle 
Mange 


’ 2 Fue 


Fect Otte 
low suifur 
high suifur 
low sulfur 
high sulfur 


Heavy 
No 


WAX 


(TA 


WESTERN FENNA 
White « 
2-124 


rude Seaie 


Amys 


points are AMP s* higher 
for carload lots; domestk 
refinery, scale in bage 

slabs loose Eaport 


bage or Dbis fully 


thar 
are 


FOR 


refine 


( rude Scale N. ¥. Domestic N.Y. Bupert 


Pulty Refined 


FOR Gro 
Stoddard 


Cleaners napht 


WESTERN FRENNA 
mi Clty 
Studtda 


Pittsburgh 


Stimtdard 


onto 

Ohio pe 
Vv Mar 
Minera 
Rubber « 


wr 


KR. TEXAS (Treck Trapt.) 
Stoddard solvent 


CENT. W 


at 


TEX. (Treck Trapt.) 


Gdard « 


RANSAS 
Stoddard 


(Fer Kans 


solvent 


Deet's. only) 


ATLANTIC COAST 
v 


New York 
Harbor 
PRiladelphia 
Baltimore 

Bostor 
Prov idence 


40 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JULY 2 
ATLANTIC & GULF COASTS 


their refineries & ker terminals, and of 
bunkers prices are exclusive of lighterage 


i car 


are of FOR 


Bhips 


refiners 
helr terminalis 

92 Oct. K 86 Oct. R 
Prem. Gasoline 


96 Oct. KR 
District 
“ ¥ 
do 
Albany 
Baltimore 

@ barges 
Baton Rouge 
do barges 
Boston 
Charleston 
Corpus Christi 
Houston 

a barges 
Jacksonvilie 
Miami 

Mobile 

New Haven 
New Orleans 
do barges 
Norfolk 
Pensacola 
Philadelphia 
do barges 
Pt. Everglades 
Portiand 


Harbor 
barg 


13.55-14.35 (3)12.85-13.6 


prices 


fl 


Philadelphia 

Pt Everglades 

Portiand 

Providence 

Savannah 

Tampa 2 

Wim 'ta,N_C 

Research 

tane 


R 
M 


indicated by the letter 
are indicated by the letter 


octane ratings 
where used 


minimum 
ratings 


tanker 


Bunker ( 
Fue 


Buakers 
$2.45110 


83 Oct. KR 
Prem. Gasoline Reg. Gasoline Reg (-asviine 


SBips’ 


HMB NP HK NRK whew 


wr 


nes 


PETR« 


termin 


Berosine 
Neo. 1 Puct 
10. 1-10.2(2) 
10019 
10.448 
10.3110) 
10.244) 


10.3114) 
10.415) 


9.25-10.25 
9-9 25 
11.1 
11.1(3) 
10.4(4) 
10.319) 
9.7-10.15 
9.7-9.96 
10.547) 
10.4(2) 
10.2110) 
10.1410) 
11.115) 
20.419) 
10.3(9) 
11.17) 
10.9(7) 


10.5(7) 


Motor Methed 


1LEUM NEWS 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JULY 2 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS MEXICAN BUNKER PRICES 


U. S&S. DOLLARS PER BBL. OF i989 LITERS 
© 
(Ships Bankers) 


Cargo prices are FOB ship at U. 8 Gulf, minimum of 20,000 bbis., and are by refiners only to 
her refiners, export agents, or tanker terminal operators. The Ggure im parentheses after each 
Price indicates the number of companies quoting that price. 


Aviation Gasoline (MIL-F-5572) Tampico 
Grade 115/145 17. 25-17. 75 Veracrus 
Grade 100/130 16(2)-16 75 Minatitian 
Grade 91/98 14. 5-15.75 

Guaymas 
Motor (:asoline Manzanillo 
92 Oct. R (Premium) 12-12. 2542) =e Cus 
Oct. KR (Premium) 11. 75-1212) 
Oct. R (Regular) 11(3)-11.5 
Oct. R (Regular) 10. 75-11-11 
Oct. R 10.5-11 
72 Oct. M Leaded 10-10 26-10 


Kerosine & Light Fucts 
41-43 kerosine 8 .5¢(2)-014) 
No, 2 Fuel 7. 5-816) District 

Diceert & Gas Olle N.Y. Harbor 

~ Philadelphia 

43-47 Diesel index 8&8 125-8.25 Baltimore 
48-52 Diesel index 8125-5 25-8 .375 Hastings 
53-57 Diesel index 8.2585 .375-5.5 

Heavy Fucts—Cargoes 


No. 5 Fuel, 0-10 p.t : $2. 35(2)-$2.50 
Bunker C Fuel $1. 751 2)-$1 .85(3)-$1 90 


Research octane ratings, indicated by the letter “R"’. are minimum ratings Motor 
octane ratings where used, are indicated by the letter ‘‘M"’ 28 YEARS OF RELIABLE 


This, in just @ few words, is the story of 


MIDDLE EAST CRUDE PRICES Plott’s OILGRAM Price Service. 


Posted Export Prices of Socony-Vacuum Oi) Co., Inc Since 1923, it has been recognized 
(Prices are per bb’. of 42 U. S&S. gals, exclusive of local port or other governmental charges throughout the industry as the foremost 
sales taxes, ete if any; FOB point indicated, for gravities shown; 2c per bbi. differential per a A 
Gegree of gravity applies for gravities below and above those shown.) daily ofl price reporting agency. tt has 
constantly been top manogement's major 
Type of Price Effective source of oll price informotion, ond with 
per bbl. FOB Point Date good reason. 
$1.75 Ras Tanura, Saudi Arabia Nov. 1, 1950 
$1.77 Umm Said, Qatar Nov. 1. 1950 - « « « OULGRAM hes the lergest stoff of 
i 
i 





$2.41 Sidon, Lebanon April 1951 ol! price experts employed by any oll 
$2.41 Tripolt, Lebanon April 1951 price reporting . 

ONLGRAM is the most complete, 
most comprehensive price report available 


AVIATION GASOLINE PRICES » ys eam 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification 
MIL-F-5572, unless otherwise noted.) 
District Grade 100/138 Grade 91/88 


New York, N. ¥. ... 17.6-18.6 16.1-17.2 
14.2 16.7 


aX . If you ore dependent upon daily oil prices 
seene in your marketing operation, you should 
= be an OILGRAM Price Service subscriber. 
: We invite you to accept « week's Tric! 
Subscription with ovr compliments. There 
is no obligation on your part whatsoever. 
A letter of request on your company 
letterhead is all that is required. 
Write tedey te: 


Piatt’s 
ss OILGRAM 
10 .35-10 2 
asi?) 10 foett.3 Price Service 


10.35-10.95 10-10.1 1213 W. 3rd St. Cleveland 13, Oble 
8.6514) 8. 25(3) 
8.4(4) 8(3) 





Charleston, 8. C. ... 
New Orleans, La. (Baton Rouge 
Houston, Tex 


17 
17 
18 











PACIFIC COAST 


te in ) (in Ships’ Bankers, Diesel Fuel Bunker © Fuet 
(o)8.8 . or Deep Tank Lets) ( e ’ (Ps. ) 
(2)7.26-8.125 >) oa anehage 
(2)6.875-7.875 San Pedro, Calif. §3.44(5) (4)$1. 70-1.85 
(4)5.625-4.625 San Francisco .. 3.65(4) (3)$1.76-1.90 
(4)5.375-4.375 Portiand, Ore. .. 3.8614) (3)$2.00-2.15 
(2)5. 25-5. 37512) Seattle, Wash. .. 3.86(4) (3)82.00-2.15 


WESTERN PENNA. 
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Tank Wagon Prices 


not tmelude tances; they do 
= sect Colemn Gasotne tazes, shows & 
ibe federei, end state taxes, aise city ond 
im footnotes Kerosene tank wagon prices 
teclede taxes, heroetne tages where levied are tadivated 
Discounts, f any, are shown footnotes These prices = 
Atiantic 
White Piash 
(Regutar Grade) Kere 
(a Ne 
Puet 
Tw 
4 
4 
4 
l 
14( 


Prices f/f 
tne pec tion 
sepurate 
Cownty 
sieo do 
footnotes 


ATLANTIC 
REFINING 


w gaseltine do 

as shows 
cotemna, inciude 
as tadicated 


however 


tnciude 


fees 


tases 
not 


“ 
14 
“ 
ie) 
14 
13 
° i3 


40 


whe 


Camder 
Newark 


we 


ww 


Albany, N 
Minghamtor 
Bu ffa 


et ee tet et tt tt 
teveewun : " 


4 
13 


eennuwee oun 


as 
a5 


Mineral Spirits V.M.4ar 
Tw Tw 


avens taxes 
Standard 


16 
20.0 
Fuel Ot»—T W 
Ne. 6 
4s 


8 
21 


Continental's 


Current selling 


ae showr 


nkwag 
“ th 


because 


(regular) Grade) 
Task Wagen Te 
“8 13.8 7 
i173 16.3 
15.46 146 
16.7 4.7 

“ 


deliv 
130. ar 
ToT 
t 


a 
Denver, Col 5 
Grand June 
apt 
del 
199 
t4 
Lake ( 
mum 40 


y 
veries 
gals 

tank 
ty 
eal 
Diesel 
TT 
more. 


ther 
? 200 
fedu 
Salt 


Billings 
Butte 
Great Fails T mit 
Helena u Standard 
Btove Ou 
t ¥ 
200 
add 
July 


gals 
gals add 1 
than 40 gals 

a Effect 


TEXAS 


1 


3 
13.5 
13.5 


wumn elty taxes 


le 


these 
Santa Fe 


Includee 
Roswell! O Se 
r. 1 


ne tax 
Albuquerque & 
Cheyenne, te < 
Netes 

Tw 


KE le 


t dealers 


1 


consumers and 
July 


loee are 
ve 


> 


‘ 


fates: a June 30; « 


HUMBLE Humbic Gasoline Gase-  Kerosine 


iar tee Task Re 
On T.W. Retail Taxes Wagon 
Dallas, Tex. 14.0 ~.o S65 
mr Worth 14.0 19.0 
Houaton 14.0 19.0 
San Antonio. 14.0 19.0 
Notes 


tall 

17.0 
17.0 
17.0 
17.0 


T W. prices are to all classes of dealers and 
neumere 


with 


42 


pri 
deliveries 
deduct 
ear 
posted 
de 


pric 


Deater 


effect July 2 1961 
thewr headquarters o 
inapection fees per 
af 

1/4 nm 
1/1006 
: c 


sine inapect 


Dienet tandard 
Furnace Of) Stove Of 
TT 7T 
(400 gals. of more) 
10 ¢ 


I ‘ 
+ 


TT 

i 

gals 
is 


r fuel 
state 
or fuel 
terr 


mot 

“ 

pr 

A 
me 


to 
are federal 
furnace 
tax 
me if 


ce 
T.T 
tax 


fuels 
er 


gals 
veries ¢ 
Chevr 

APE 
40 gals 


ke ¢ 


r 


es 


ess 


40 gals. de 
8. -and -< 
gal 
than 
Avi 
for ¢ 

145 
Sait 
gals 


ver 
ye for 
less 

Chevron 
es, 2. 0c 
for 115 
except at 
f 40-199 
40 gals add 
te 400 gals. & 
truck trafler, dedu 
tank truck price 
veries 
Furnace Of§f & 
es are for deliveries 
7” other deliveries 

509 gals add 0.5¢ 
Se 


100 


ered pr 
a 8. 0c 
es 


thar 
t 5.50 
is for 


Standard 
of 400 
40-199 

less 


Fire-Chief Gasoline 


Regular Grade) 
(rasotine 
Taxes 


Kerosine 


5 


*s apply also to all classes 


minimum delivery of 60 


“herwise specified 
gasoline 


ae posted by principal marketing at 
(ices, but sudject to iater correction 
« included in both gasoline and 
are as follows 


Ark 


rm panies 
kerusine prices, 
Ind 


1006 
8. D 


3/100 
Neb 
se 


la 
i/¢ 
and 


2 


Washingt 
Danville 
Petersburg 
Norfolk 
Richmond 
Roanoke 
Chariest 
Fairmont 
Parkersburg 


Va 


o, W. Va 


4@enSevewroeuvenegrrnwe 


SESS Paeae- 


Bat Rouge 
Alexandria 
Lake Char 
Shreveport 
New 

K 


n 
10.5 
10 


10 
8 


s 
s 
. 


CuO Ce eR Awe 


© 


Naphthas-T.W. & Steel Bbis 
Min. Spirtte V.M.4P 


17 .¢ 18 
23 24 


15 
a4 


19 
"4 
16 


25, 


—T Ww 


FUEL OILS 
No.1 No.2 No.4 


No. 6 
NJ 
$3. 754 $3. 006 
369 2% 
3.85 2.89 


co Pwawrrnw 


bo Ge BS Ge ba 9 Ge bo bo 8D tv bo 89 8 


ewe oe4e@ 


Spartanburg 
Taxes: le 
clude state 
Notes 

Ker a& 
r deliveries 
100-209 gals 


IMPERIA 
onl 


Hamilton 
Toronto 
Brandon 
Ww pee 
Regina, Sask 
Saskatoon 
Edmontor 
Calgary 
Vancouver 
Montreal! 


a 


3 
° 


ces do not in 


le 


N 


‘ 


aine 1 Atlantic 


als 


City pr 
fr more; add 
eas than 100 gals 


, es are 
00 « le for 
for 


f 


» 
yy, 


Esso Gasoline 
(Regular Grade) 
Crasoline Cascline 
T.w Taxes 
11 
il 


Kero- 
sine 
T.w 


Ont 


*ee 


Mar 


-oocoe 


ne 


Alta 
B.C 
Que 


eeGrore 


fax, N 
Chariottetown.P. EI. 23 
St. John's, Nid 23 
(*) Price is for Baso 
Taxes: 
Gasoline taxes are provincia) 
Notes: 
Prices are per imperial gal 
U. 8. gals T.W. prices are 
individed dealers 
« Effective June 


~ 


6 
1* 
Extra 


* 
ecscoeooeosoo 
Seoocoerareve+e2oo 


= 


1 
(premium ) 
taxes 


which i 1.3 
to divided & 


18 
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Tank Wagon Prices (Continued) 


Mobtigas (Regular Grade) 
Cons. Dir, Cons. Dir. 
tO TO. TW. TW. 


alt 
alt 
alt 
als 
alé 


alt 
Binghamt 


Ss) eee 
SOR anne 


> 


Plattsburg 
Rochester 
Syracuse 
Bridgeport, Conn 
Danbury 
Hartford 

New Haven 
Bangor, Me 
Portiand 

Boston, Mass 
Concord, N. H 
Lancaster 
Manchester 
Portsmouth 
Providence, R. I 
Burlington, Vt 
Rutland 


Tank Wager Prices N. 
Minera! Spirits 
V.ML&aP. Naphtha 


Taxes: N.Y.C. prices do not 
Discounts: 


VEErEeEEeeEEEVrouvEerYe 


’ 
10 


Verevurrrrrr” 


=a -Fenee CCH eSEOeNee HF eenwr ee oe 


HeSae4ne OCONEE HK were Ur 
wetleaene oe onrocureuvr 


“eeceeueceetco 


Syracuse 
20.0 21.0 
21.5 27.5 


nelude 2% city sales tax applicable to price of gasoline (ex tax) 


Mobil Kerosine-——Mt. Vernon T.W. less 0.S¢ for deliveries of 300 gals. or more 
Mobiiftuel Diesel—All points, 0.5¢ for t.w deliveries of 800 gal or more 
= Mobilheat—-Mt. Vernon t.w. less 0.5¢ for deliveries of 300 gals. or more. 


Syracuse V M.&P. price is in steel barrels. Jamestown t.c prices are delivered prices; a! ©. prices are FOB bulk terminals 
a Effective June 20 
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Akror 
Canton 
Cineinnati 
Cleveland 
Cotumbus 


Portsmouth 
Toledo 
Youngstown ” tad 
Zanesville ve Po 
Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Porm 
A-10 to supplier 
Discounts: Sohio Aviation—on contract to hangar operators and resellers, 2¢ of consumer t.w 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w. or drum Geliveries of 100 gals. or more; less than 100 gals., 0.5¢ higher, Prices at 
ther points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher 
Naphthas—To contract consumers off tw. prices (except Lucas County) 300 to 999 gals., 0.5¢ . 0. 75e; 2500 to 4000 gale., le; 
000 or more gals., 1.5e. Lucas County: less than 560 gals, tank wagon price, 50 to 249 gals., 0.5¢ 4 , le; 500 gals. or over 1.5¢ 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted 
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hed Cre. Red Cre. —_—_-stanetex Furnace ou Covington, Ky 
J gton 
Dir Louisville 
— _— a cals. Paducah 
th . Jackson, Miss 
Vicksburg 
Birmingham, Ala 
Mobile 
Montgomery 
Atlanta, Ga 
Augusta 
Macor 
Savannah 
Jacksonville, Fla 
Miami 
Pensacola 
Fucl Olle—T.W.—Chicago, Ti. Tampa 
Stanotes Stanotex Stanoiex 
Furnace oti Fuel A Fue € Taxes: 
’ _ : 5 Gasoline tax column includes these city & 
- ry io eee a over % . : 75 county taxes: Mobile, 2c city; Birmingham, le 
150 gals. wer. ounty; Montgomery, lc city & le county; Pes- 
150-309 gals. ..... sacola, ic city. Other taxes not included is 
400 gals. & over .... ; : prices: Georgia, kerosine, lc; Montgomery, 
nee kerosine lc; Missiesipp!, kerosine 0. 5¢ 
St. Louls, Mo., gasoline tax includes ic city tax. Des Motnes, Ia. kerosine and furnace ofl Notes: 
prices do not include 4c state tax. State sales, occupation, consumer & use taxes to be added Consumer t.w. prices are same as net dealer 
where applicable prices 
«a Effective July 1 a Effect 
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Chicago 
South Bend, Ind 
Detroit, Mich 
St. Paul, Minn 
Des Moines, la 
St. Louls, Mo 
Wichita, Kana 
Omaha, Nebr 
Fargo, N. D 
Huron, 8. D 
Milwaukee, Wise 
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STATISTICS 





Pennsylvania Oil Other Than Lubes ot Refineries 
( aenpited by 


Nettonal Prirtetram Asan 


from repert ef afl region 
reiners 


Pigures in bite 


Apr 
1961 


, Mar. 31 
1954 


Pennsylvania Lubricating Oils at Refineries 
tempted ty “National Petreieam 


finteg Peeme;tveania Grade 


Aesn. from reports of 
Pigures in bbe 


Teta In 
vemtory 
reduction Apr. 36 
ter 


companion re 
crude oti 


of 42. 5. gale 
Total in 
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‘reduction Mar. 31 


ies) Mar 196) 1951 
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District 5 Demand 


Orecen, W 
Mines Pie 
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Hureee of 


Arizena and 
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Nevada 
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daily 
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teat i951 


Production of Natural Gasoline 
Hurean of Mines faures tn bbls, 000 omitted) 
April 
ist 


Dealer and Service Station Prices for Regular-Grade 
Gasoline in 50 Representative Cities*** 
JUNE 1, 1951 


Comte Per Galles 
Indicated (rascdme Tar 
Dealer 
Margin* 
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Deaier’s 
Set Price 


service 
Pe Tax 
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federal tax) 
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Net Stocks of Pennsylvania Crude Oil 


National Petroieum As 


April 30 
1951 


Figures in 
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April 30, 
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Midwestern Lubricating Oils 


Western Petroteum Kefiners Assn 
reporting companies; figures in bbhis 


ArRil 


Complied by 


from figures of 


By 
of 42 gals.) 


1951 
Total 

Bright 

Stock 


Steam 
Selvent Total Paraf Ke 
Bright Viscous Viscous fin fined Blended 
Stock Neutrals Neutral (his stock Obs 


Selvent 
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S $13 
UNDISPLAYED 
Busine Opportunit 


s 
ens set in type this size without border—30 
charge §7 SO per insertion 


Miscelianeous ciassitica 
cents a word. Minimum 


CLASSIFIED 


DISPLAYED: Advertisements set in special type or with border— 
SO per column inch 
For Sale to Buy 


Help Wanted 
All cl fied adver 





Positions Wanted —15 cents a word. Minimum charge §3 per insertion 
Box sumber counts 2 words. Copy must reach us by Wednesday 
preceding date of issue 





are payable in advance 


No agency commission or cash discounts on classified advertisements 





For Sale 


NEW AND USED 4000 gallon single axle 
ters. Also new and used 5000 and 6000 
m tandem trailers BROOE E. HACKETT 
- S21 West Gath St.. Kansas Clty, Me.. 
Miteand 1585. 


FOR SALE: Bulk Plant and Service Station 
ocated on U. 8. Highway im small town ir 
southern Illinois. 37,000 gallon storage, three 
service station accounts, good farm business 
Volume over 500,000 gallons per year. Major 
franchise. Good reason for selling. Must have 

000.00 down, balance can be arranged 

sua 


Business Opportunity 


PARKING GARAGE 
West Paim Beach, Florida 


Fireproof, open type. construction—4 
floors 150 car capacity Located in 
heart f downtown business section 
Building (completed February 
1951) size 75 x 140 completely 
equipped with departments for servicing 
ears (Wash, lubrication, gas, oil, ete.) 
mechanical repair section. modern paint 
room, office ete Best used car and 
car rental business in this area ir 
cluded. Profitable summer and winter 
Potential net profit more than $50,000 
Selling price $275.000-§200.000 «cash 
required Write 


RAYMOND F. MAY Co. 





For Sale 


1938 GMC with 1253 gallon 5 compartment 
tank-—meter, reel. pump, safety valves A 
fine truck on good rubber Priced t sell 
BOX 540. 


FOR SALE: Hight rectangular, fat bottom 
pen top tanks, \ inch steel. riveted construc 
tion good as © Total capacity 125.000 
gallons. Price--$7.000060 BOX 638 


FOR SALE: 1500 gallon tank truck, 4 com 
partments. Tank 3 years old. Neptune meter 
pump and hose 1 year old on 1946 Dodge 
Priced to sell. CROWELL DISTRIBUTORS, 
P.O. Box 364, Kalamazee, an, Phear— 
2-3735 





FOR SALE 
1—2030 gallon Davis 
equipped with 2%" 
powered by 
$3500 00 


Tank Trailer 
Bowser Meter, 
19-2 ton Chevrolet 


1—-2750 gallon two compartment Garry 
Tank Trailer with 2” Neptune Meter 
$1500 00 


1—1404 gallon seven compartment tank 
and truck—187 GMC with Power 
Take-Off and Ticket Printer, hose and 
reel. $2500.00 


PETTWAY OF, COMPANY 
r Box 206% 


Tena. 








An advertisement in NPN’s Class- 
ified Section will bring you quick, 
effective results at low cost. 
WRITE TODAY 
NATIONAL PETROLEUM NEWS 
1213 West Third St. 
Cleveland 13, Ohio 








Now dismantling complete re- 
finery. All equipment to be 
sold on site of 
Waverly Oil Works 
S4th Street & A.V.RR. 
Pittsburgh, Pa. 


WEINSTEIN ©O. 
P. O. Box 4015, Arsenal Station 
Pittsburgh, Pa. 
Phone Sterling 1-9388 











Position Wanted 


PURCHASING AGENT..Age 45. 15 years 
experience refinery marketing and 
production employed major company 
BOX 542 


MANAGER In carly thirties, married. degree 
Petroleum Engineering Extensive experience 
at executive level with beth major and in 
dependent operation in engineering, marketing 
and sales, BOK 541. 


Have you draicr 

é@ealer i & Ow . 
SERVICE STATION EXECUTIVE—11 years 
Major experience 4 years aaeociation repre 
sentative sales manager Major Minor 
Jobber Supervision Merchandising 
Personnel Training Creative sales ability 
TBA. knowledge at retail level second to none 
47 family college education Salary plus 
percentage or commission BOX 


Pesition Open 





PLANT SUPERINTENDENT 


Nationally known independent com- 
pounder of lubricating greases and oils 
located in Middle West has opening for 
plant superintendent Applicant should 
be 35 to 45 years of age, will be re 
quired to supervise all factory per 
sonnel and must be qualified to take 
complete charge of production. Know! 
edge of grease compounding essential 
Ability to reduce costs, inerease pro 
duction and control imventories de 
sirable Include full personal data 
salary desired and availability in fret 
letter Our employees have been 
advised of this opening 


BOX 543 











Wanted to Buy 


WANTED: Used truck nk 800 to 900 gallon 
capacity r. H. WADE, P.O. Bex S044, 
Reancke, Va 


SEMI-TRAILER: 2.000-.2,.200 capacity, 5 oF 
6 compartments, must be in good condition 
BOB RANSDELL, AGENT, Ashiand OFF & 
Refining (Co., B17 State St., Lexington, Kew 
tucky. 





IPAA Crude-Products Price 
Spread Rises Ic Per Bbl. 


WASHINGTON Spread between 
crude oil and refined products price 
averages of Independent Petroleum 
Assn. of America for June recouped 
the lc per bbl. lost in May, due prin- 
cipally to higher East Coast prices 
for heavy fuels, report of the associ- 
ation June 29 showed 

Spread for area including California 
rose from $1.12 in May to $1.13 per 
bbl. in June, and from $1.01 to $1.02 
for area east of California 

Heavy fuel average, including Cal- 
ifornia, increased 0.lc per gal, and 
for east of California, 0.13c. Other 
products averages were unchanged, 
or changes were slight. Crude oil 
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price averages also were unchanged 
in both instances 

IPAA's averages for June 1950, and 
May and June 1951, follow 


Table I— alifernia Included 
ts ino 4 May June 
1961 1961 
or Gasoline (c gal.) 95 11.41 
Kerosine (c gal.) ‘ s1 
Light fuel (c gal.) 
Heavy fuel (c gal.) 
Average above 4 products: 
Cents per gai s 
Dellars per bbi 3 $ 
Crude Pet. in § areas (§ bbi.) 2: 
Table 11— alifornia Exctuded 
dune 
Motor Gasoline ‘« 10. 
Kerosine (c gal.) a.t 
Light fuel ic 7.52 
Heavy fuel ‘c gal.) 
Average above 4 products 
Cents per gal 
Dellars per bbi 
Crude Pet. in Tareas (§ bbl» 2 
Prices shown above are weighted averages 
based on iow quotations as published in 


NaTIONAL PeTec.er™ News, and prepared by 
IPAA to reflect trend in of] prices and should 
not be interpreted as showing actual sales 
realization for producers refiners 
‘fee NPN. June 15, 1951, p. 69 for weights 
by IPAA to the various refinery die 
products and crude 


U. S. Must Return Transport Tax 

PITTSBURG HH. Federal Judge 
Wallace 8. Gourley ordered the fed- 
eral government June 21 to return 
$23,495 in transportation excise taxes 
to Republic Oil Refining Co., refining 
and marketing subsidiary of Ply- 
mouth Oil Co 

In handing down his decision, Judg« 
Gourley said that Republic should not 
be compelled to pay any transporta- 
tion tax, ruling it was exempt because 
it actually was carrying its own prod- 
ucts through its own pipe lines on its 
own refinery premises at Texas City 
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STORE -W AREHOUSE 
forms headquarters for Ed 


Portla 


Supply Co 





This is part of combination TBA store and warehouse which 


Radke Auto 


Richfield TBA distributor, 


Oreg 


TBA Distributor Helps Oil Company 
Supply Stations With Merchandise 


By FRANK ¢ 
TBA Editor 


STURTEVANT 


A specialist in selling TBA met 
chandise to stations is Ed 
Radke, who operates in Portland 
Oreg. under the name Ed Radke Auto 
Supply Co. By contract, he handles 
the Richfield-sponsored TBA line, and 
therefore largely al 
though not exclusively, on 
Richfield dealers 

The Radke enterprise is one of a 
number of special TBA distributors 
through which Richfield markets a 
TBA line to its dealers. Relatively 


aervice 


concentrates 


sales t 
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inknown elsewhere in the country 
except for a few limited experiments 
by eastern oil marketing companies 
the method is unique with Richfield 
(Still another type of TBA distrib 
utor, a single concern with branch 
warehouses serving Union Oil dealers 
is described in NATIONAL PETROLEUM 
News, June 6, 1951, p. 74.) 

Mr. Radke has worked up a good 
volume of business since he started 
rBA distribution in 1944. For some 
time he ran the distributing business 
from the service station which he op- 
erated during the war. Now he oc- 
cupies a small combination store and 


warehouse, has three employes and 
two delivery trucks. The business 
already has outgrown its present 
quarters, and the problem of addition 
al space is under consideration 

Business Arrangement— Basic items 
in the Radke TBA line are Goodyear 
tires and batteries, for which he is 
an authorized wholesaler. He derives 
his franchise rights from his contract 
with the Richfield Oi! Corp., and his 
merchandise purchases, at least of all 
goods supplied by Goodyear, are billed 
to him by Richfield. Actual shipments 
however, come to him direct from the 
Goodyear factory or other 
point 

It should be noted that Richfield 
is an outright purchaser of the mer 
chandise from Goodyear; and that Mr 
Radke in turn buys from Richfield 
and resells to dealers 

The Richfield method is often con 
fused with the so-called override 
commission” contracts under which 
some oil companies undertake to sell 
a rubber company TBA line through 
their dealer outlets. Under such plans 
the rubber company hancles the ware- 
housing, and not only ships direct to 
dealers, but bills them also, paying a 
sales commission to the oil company 
for all business originating from the 
oil company’s dealers 

The fact that Richfield Oil Corp 
sponsors a rubber company TBA line 
and does not physically handle the 
merchandise, are the only two points 
of similarity 


Other Lines Carried Mr. Radke 
has found it desirable to carry other 
items in addition to those he buys 
from Richfield. Not only hag he ex 
panded his line of resale items, but 
what is perhaps more important, he 
has added a specialized line of service 
station supplies, which are not or- 
dinarily available to dealers either 
from oil company sources or from 
the general run of automotive supply 
houses In this class are cleaning 
compounds, small tools, paper towels 
and similar items 


supply 


In the field of accessories not in 
the Richfield-Goodyear TBA line are 
tems like these 


Hydrometers and floats 
Air gauges 

Ignition coils 
Generator cut-outs 
Dimmer switches 
Cotter pins 

Machine screws 

Water faucets 

Flexible fuel lines 


In addition Mr. Radke has found it 
profitable to stock a limited line of 
non-related items often sold in service 
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Stations (some of which are obtain- 
able from Goodyear and elsewhere) 
Some electrical appliances, both large 
and small, are included in this class 
as well as such things as garden hose 
and lawn sprinklers 

In the case of a few TBA items 
in the TBA line, a direct wholesale 
franchise deal has been made with 
the manufacturer Included in this 
group are a@ permanent brand of anti- 
freeze, and a nationally advertised 
windshield wiper line 

A brand of battery and ignition 
cables is carried through a sub-jobber 
arrangement with a local automotive 
supply house 

Battery chargers and lube fittings 
are also carried, as well as some smal! 
lubrication equipment 


Offers Dealer Aid-— Sales are made 
to about 135 service station outlets 
Mr. Radke spends much of his time 
at the office, but still makes it a point 
to visit most of the dealers about once 
every two months. One of the sales- 
men devotes special attention to the 
Richfield dealers. He helps them with 


window displays, cleans up their coun- 


ia 


tae freee 


FOR TBA DELIVERY 


One of the Radke TBA trucks, bare of identification, so that 


calls may be made freely at all kinds of retail outlets 


ters for them, and offers such extra 
services as putting new cardboard 
sleeves on the fan belt stock, or giv- 
ing the trickle charger a new coat of 
paint. As a former successful service 
station operator, Mr. Radke can think 


TRAVELING STORE—lInterior of the Radke TBA truck has large capacity 
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of many ways to extend small extra 
assistance to dealers 


Up the Ladder Mr. Radke got 
started along the road to his present 
business back in the early days of 
the depression. He worked part time 
in a service station operated by a 
brother, and later held a part-time 
job in a local woolen mill At the 
mill he negotiated a few tire sales to 
his fellow workers, more or less as an 
accommodation Since he was only a 
part-time worker he found it profit 
able to spend more and more time so 
liciting tire business, to the point 
where he became a full-time tire gales 
man 

When he took over a service station 
as a Richfield dealer in 1942 he was 
already well grounded in most of the 
essentials a man might need to start 
in for himself as a wholesale distrib 
utor When the opportunity came 
along to distribute TBA merchandise 
in Portland for Richfield, he was able 
to get the business underway, whil« 
still supervising the conduct of his 
service station. After the war, when 
volume expanded, he was all primed 
to become the full-time TBA whok 
saler he is today 


Auto Tires Important 


At the annual meeting of stock- 
holders of the U. 8. Rubber Co., Her- 
bert E. Smith, chairman, among other 
things, commented on the “artificial 
rubber shortage” created by govern- 
ment controls, and remarked that 

Passenger car tires are more es- 
sential than many people seem to re- 
alize. Of the 40 million cars on the 
road today, 95% are used for nec- 
essary driving at one time or an- 
other. Furthermore, 77% of all mo- 
tor car trips are necessary. And 2,314 
cities in this country, with a popula- 
tion of more than 12 million, depend 
completely on car travel, since they 
have no form of mass transportation. 
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Campaign Stresses Point Oil Filter Sales 
Can Prove a Service to Average Motorist 


By Frank C. Sturtevant, TBA Editor 


July ia the month Purolator has 
been promoting as “National Filter 
Check Month Because this depart 
ment believes that any drive to sell 
one oi) filter helps to sell all other 
vil filters, and stimulates all kinds of 
service station sales, some comments 
on the campaign, and on the TBA 
market in general, by Jim Lightburn 
assistant to the vice president in 
charge of sales, Purolator Products 
Inc., are quoted here 

During my business trips across 
the country, I've had many service 
station operators, and their employes 
tell me that the customers will re 
sent any attempt on their part to 
force’ them to buy TBA 
that nobody 


I agree 
should ever try and 
foree’ the public to buy anything 
But, at the same time, I believe the 
average motorist will be grateful 
not resentful, for any tips that will 
help him to safeguard the large in 
vestment he has made in the pur 
chase of @ car 

The service station man is cer 
tainly not looking after the best in 
terests of his customers if he fails 
for example, to suggest the purchase 
of an ot] filter, or refill, when it's bad 
ly needed. He should never try and 
lo business on the assumption that 
the driver himself will ask for a filter 


replacement Because how on earth 
can the motorist ask for a refill if, in 
the first place he doesn't know 
whether or not his car is filter 
equipped? I'm sure the same thing 
also applies to other items in the 
TBA line 

There's no guesswork involved in 
saying that the average car owner 
knows little or nothing about a filter 
and the importance of seeing that the 
element is replaced when it becomes 
clogged with muck from the engine 
oil Neither is it guesswork on our 
part to believe that more than 80% 
of the dealers across the country, 
only about a year ago, were making 
no real effort at all to push the sale 
of filters and elements. 

National surveys made for Puro- 
lator Products, In showed very 
clearly that these situations existed 
If our surveys had been broadened 
in their scope to include more than 
filter data, I'm sure we would ave 
found that little or no effort was also 
being made to push the sale of cer- 
tain other TBA articles 

The job of educating the public 
about items in the TBA line, there- 
fore, becomes one of the most impor- 
tant things that has to be tackled 
To secure maximum dealer response 
we should also continue to stress the 


importance of TBA and make every- 
one realize that there's plenty of 
profit in it if they will only get out 
and push the entire program 

‘The rapid growth of the TBA 
program, created by strong support 
given to it by motorists from coast 
to coast, continues to astonish even 
the most optimistic of the TBA man- 
ufacturers for most of whom 1950 
brought a record year of business 

The old ‘gasoline-only’ type of 
service station is definitely a thing of 
the past since car owners, through 
TBA purchases in 1950, indicated 
very clearly that they intend to keep 
on patronizing the type of station 
where everything needed can be 
bought at one stop 

Nobody who has any stake in the 
future of TBA, however, can afford 
to sit back and be overconfident. Far 
too many people are not yet sold on 
the importance of TBA and our big 
job should be to do everything in our 
power to convert these skeptics 

“Perhaps the best way to do this 
is by co-operation and teamwork on 
the part of TBA manufacturers and 
the major oil companies. We shouldn't 
be satisfied just to promote our own 
products in the future. Instead, we 
should all roll up our sleeves and join 
forces to push the entire TBA pro- 
gram itself 

“We'd like to see other TBA man- 
ufacturers, and the oil companies, 
take similar action. If each of us 
helps the other, it will pay off in fu 
ture dividends for all. That's be- 
cause the sale of any one article at 
a service station often boosts the 
sale of something else 

By pushing oil filters and ele- 
ments, for example, the smart service 
station man is actually increasing 


TBA CROSS SECTION—Participation of this group of men in a series of TBA sales meetings held by the Chicago division of the 

Skelly Oi) Co. is an illustration of the joint character of TBA marketing within the oil industry. Left to right: Moory Hunt, special 

representative, Globe-Union, Inc.; E. J. Peterson, Skelly wholesale salesman, Appleton, Wis.; Vern Myers, merchandise salesman, 

Skelly Oil Co., Chicago division; Bill Murray, special oil company representative, Hood Rubber Co., division of B. F. Goodrich; and 
Walter W. Lammers, assistant division manager, Skelly Oi! Co., Chicago 
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HOW K-T OIL CORPORATION 


5 ese relationship with Miller is pleas- 
ant... and profitable,” says C. A. 
Elmborg, secretary of The K-T Oil Corpora- 
tion at El Dorado, Kansas. K-T serves some 
450 independently owned and operated 
service stations in the state of Kansas. All 
of these outlets are successfully merchan- 
dising Miller tires, tubes and accessories. 
All are taking full advantage of TBA! 


The K-T Oil Corporation Station at 
Sterling, Kansas (shown above) is a good 
example of an up-to-the-minute service 
station tire center. Here, Miller tires, tubes, 
accessories and other TBA merchandise are 


BUILDS TBA PROFITS 


well displayed. Here, every customer is 
given a quick reminder that TBA is a 
service station feature. Raymond Hollo- 
well, the lessee of this station, is sold on 
his Miller franchise. He says, “I think that 
I have no other merchandise that brings 
me as much repeat business as the Miller 
tire does.” 


Remember, too, that long experience in 
petroleum outlet marketing has enabled 
Miller to set up a specialized department 
to service oil companies. For complete de- 
tails of the Miller oil company franchise, 
write Dept. NM-7, Miller Rubber Company, 
Akron, Ohio. 
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his ofl sales That fact should be 
obvious since every time a motorist 
buys a filter replacement he needs 
an extra quart of oil to bring the 
crankcase up to proper level. But 
how many station operators and em 
ployes stop to think about it” 

I believe the majority of station 
operators, fully aware of the profit 
there is in TBA, are now anxious to 
be shown how they can best help to 
promote TBA sales. That's only nat 
ural because many of them, without 
this extra profit, would end up in the 
red and be forced out of businers 

It's quite true that a great many 
operators haven't yet begun to push 
TBA as hard as the program de 
serves. This isn't because they are 
unwilling to do so. The trouble lies 
in the fact that the average service 
station man is not an expert sales 
man and he has to be shown how to 
push sales. In other words, he needs 
all the guidance and advice we can 
give him 

“We also believe that a lot can be 
learned if we take the time to find 
out what successful service station 
men are doing to promote TBA sales 
in their respective districts Many 
an idea that works in one territory 
ean be equally successful if adapted 
to another And the station operat 
ors who are really producing volume 
TBA sales are the ones who, through 
trial and error, have 
themselves 


discovered for 
exactly how to obtain 
maximum results 

Despite record sales in 1950, it's 
still a fact that only about half of 
the TBA service needed by the aver 
age motorist is being sold This situ 
ation has arisen, in my opinion, be 
many station men fail to 
show a customer how expensive re 


cause 


os 


NEW TIRE LINE 
Wash., 


recently became distributors for 


pair bills can be avoided through the 
purchase of certain TBA items 

The market for many TBA items 
has scarcely been tapped and the fu- 
ture potential appears almost unlim- 
ited. So if we all pull together now, 
and make a real effort to push the 
entire TBA program during 1951, I'm 
sure we can hope for record breaking 
sales this year 

We will then be able to look for- 
ward to the future with the utmost 
confidence The skeptics will find 
themselves converted at last and 
TBA, despite the obstacles that have 
been thrown in its way, will show 
such a steady and healthy growth 
that it will bring increased profits to 
us all plus added pleasure and 
convenience for every motorist in the 
United States 

. . . 

From another quarter comes sig- 
nificant support for frequent renewal 
of oil filter cartridges Quoted in 
last week's NPN (June 27, p. 25) was 
the paper presented before the API 
Lubrication Committee by Harry L 
Baker, Esso Standard Oi! Co., on hy- 
draulic valve lifters. Mr. Baker re- 
viewed the servicing needed to main- 
tain trouble-free operation of hydrau- 
lic valve lifters, pointing out that 
clean oil filters not only remove for 
eign particles but minimize the for 
mation of engine deposits 


Tire Tread Measuring Device 


Pure Oil Co. is using an automobile 
tire tread measuring device to point 
up its theme of safety and car serv- 
ice in a spring and summer advertis- 
ing campaign. Pure has applied for 
patent rights on the device which is 
an all metal instrument into which a 


The Big West Oil Co. of Montana, with headquarters in Spokane, 


ures. Shown above welcoming the “Fisk 


Boy” are, left to right: Lloyd Atkinson, warehouse manager for Big West; Jim Keenaa, 


Fisk sales representative; Bob Hawley, vice 


president of Big West 


This Independent 


refiner markets unbranded gasoline through some 40 jobbers with about 1,000 service 


stations. Company president is L. R. Hawley 


50 


ruled card may be fitted. A depth 
pointer and recorder are the only 
moving parts 

The ruled card used in connection 
with the device has columns in which 
each tire’s condition may be recorded, 
and has space for recommendations 
concerning tire rotation, replacement 
wheel balancing and wheel alignment 


Proper Tire Inflation 


A novel promotion piece hag been 
prepared, die-cut to simulate the 
cover of a book, bearing a title 
How to Beat a Truck Tire Short- 
age--A Hoarders Manual.” It is pro- 
duced by the John Wood Co. to pre- 
sent arguments for use of the Eco 
Tireflator, but the inside pages of the 
small leaflet (each page labeled as a 
chapter) bear such heads as ‘Buy 
Up Every Tire In Sight” “Use Each 
Tire "Till the Threads are Bare” and 
similar sarcasm. The wind-up is a 
straight sales talk for proper infla- 
tion as the true way to save truck 
tires 


Accurate Pressure Promise 


Tide Water (California) has a pro- 
gram underway to promote more ac- 
curate tire inflation at its dealer serv- 
ice stations, and as a part of it has 
offered a $1.00 trade-in on any kind 
of “automatic air line gauge” on the 
purchase of a new Tru-Flate No. 730 
Tide Water went out on a limb in 
its radio spots with this text For 
economy, and safety too-—-let your 
helpful Associated dealer check your 
tires at least once a week. His tire 
gauges, inspected regularly, assure 
you precise inflation every time 
That's why he calls it ‘accurate air 
tire service 


New Bumper Jacks 


The Spun Steel Corp., of Canton 
Ohio, has a line of bumper jacks on 
the market consisting of one pas 
senger and two truck models, for 
which it claims these sales points 
Fast action as a result of screws 
which operate upward to bumper and 
down to pavement simultaneously 
horizontal ratchet action operates the 
rather than the pumping 
required for most jacks 
operator; and 


screws 
action 
greater safety to the 
less damage to cars 


Eye on Shock Absorbers 


A paragraph in Standard of Ohio's 
Service Digest calls attention to 
the fact that shock absorbers are 
now on the Pennsylvania safety-check 
list. This means that the state safety 
inspection of motor vehicles, conduct 
ed twice a year, will now include 
shock absorbers, and that they must 
be repaired or replaced if they are de 
fective so as to affect steering of 
brakes 
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TURN EXTRA SPACE 
INTO EXTRA PROFIT 
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a 
o you have a spot on your 
driveway that you'd like to turn into 


money? Here are three ways to do it. DRINK 


First, install a coin cooler for Coca-Cola 


... to serve Coke by the bottle, ice cold 7 i 
for refreshment on the spot. Then, add hl 

a display of cartons . . . for refreshment 

at home. And finally, include a stock of 


cases—for those who want to take home 
a full supply. Your customers will wel- 
come the service .. . and you will welcome 
the extra profits. 
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INTERIOR DISPLAY 


tion operated by O 


almost every 
actual tests 


motorist, according to 


Trial campaigns have also shown 
that 9 out of 10 motorists will buy 
filter refills when they see the dirty 
e'ement that is in their car 


Couldn't 


Stop Seliing 


For those oll marketers who are 
inclined to the view that service sta 
tions cannot profitably carry a too- 
varied line of small accessories, there 
may be some food for thought in the 
story of how one station rolled up a 
total of $72.64 for 27 different items 
sold in a single transaction for just 
one automobile 

The station in question is a Billups 
Petroleum outlet in Houston, Tex 
and here is the list of items included 
in the sale 


Sun Visor 15.45 
Mud Flaps 1.49 
2 Plastic Whisk Brooms 1.58 
Rear Fender Ornament 1.19 
Weather Wings 7.95 
Cushion 3.39 
Wheel Cover 

Tail-pipe Ext 69 
Light Shades 

2 Mirrors 

2 Stop Lights 

2 Curb Whiskers 

Br 

FY 


eeZzies 

m= Tail 

Spinners 

Steering Wheel Covers 
3 Dash Pal 

Hood Ornament 

2 Vanity Visor Mirrors 


Total 


Mr. Robinson Mr. Pettet 


Filter Men Promoted 


Howard E. Robinson, general sales 
manager of Fram Corp., Providence 
R. L, for past several years, is now 
vice president in charge of sales 

Arthur F. Pettet. who has been gen 
eral manager of Fram Corp. for the 
past two and one-half years, has been 
made vice president and general man 
ager 


Tractor Speedometer 


Oil jobbers and consignees serving 
ral areas may want to look into a 
tractor speedometer now being 
by Stewart Warner at a price of 
Company claims device af 
accurate speed control for seed 
spraying and harvesting, measur- 
speed and distance traveled 
adjustment for gear ratios 
tire sites, etc A single package, or 
kit contains speedometer head, shaft 
und drive assembly and can be at- 
tached to all tractors, sprayers com 
bines or other slow-speed 
pelled farm machinery 


without 


self-pro 


This neat, attractive TBA display covers the entire rear wall of the office and sales room in the service sta- 
Bannerman, Shell Oil of Canada dealer in Ottowa, Ontario 


Tire Repair ‘Gun’ 

A Denver firm has put on the mar 
ket a gun for repairing a punctured 
tire without taking it off the rim. The 
important part of the process evident 
ly is the repair compound with which 
the gun is loaded, since the compound 
is not sold separately, but only in 
fully loaded guns. The retail price 
will be $4.95, and one gun will repair 
up to 20 regular tube tires, and up 
to 80 tubeless tires” after which the 
gun can be turned in for $1.00 credit 
on a new one 

‘Tyron” is the trade name which 
has been adopted. The manufacturer 
claims that after removing a nail 
from a tire and inserting the gun 
that “six or eight turns of the handle 
through 
the casing and seals the tube per 
manently It also claimed that the 
casing is sealed in the same 


shoots the repair material 


opera 
tion, said to require about one minute 
to complete 

After being injected into the cas- 
ing, the sealing compound spreads in 
a circle over the outer 
the tube to form the seal 


surface of 
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F uvll-Cushion Comfort Fits All 
Rims .. . Skid-Proofed, Cross- 
Cut Tread Design... Easy 
Steering and Superior Low Pres- 
sure Performance ... More 
Miles of Extra Tire Wear... 
Written Guarantee . . . Against 
Road Hazards and Defects. 


LIVE WIRE OPPORTUNITY 


CORDUROY FOR INDEPENDENT OPERATORS 


The Corduroy selling franchise furnishes everything you have 
°4 U BR Rp ' RQ Cc Oo been looting for .. . A COMPLETE line of Premium Quality 
oe tires and tubes . . . EXCLUSIVE construction features and 

selling points . . . Powerful NATIONAL ADVERTISING .. . 

FACTORY and OFFICES EFFECTIVE merchandising support . . . GENEROUS pricing 


policy . . . a DIRECT-FACTORY deal with on established 
GRAND RAPIDS 1, MICH. top-rated independent tire manufacturer. 


Write 7. for complete deteils on Corduroy's proposition! 





Its Dependability in Performance 
is Matched Only By Its Dependability in 








| SALES, TURNOVER and 


MONTH AFTER MONTH - YEAR 


eels 





tee me oes - 


Listen tothe CHAMPION ROLL CALL... Harry Wismer’s fast sportscast every Friday night, over ABC network 
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PROHIS 


AFTER YEAR! 





BE A CHAMPION DEALER IT PAYS! 


CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 





“Tuffy” puts plus wallop in Armstrong Tire ads to 
57 million readers of America’s biggest magazines! 


Tufty’s the friendly and dramatic visual symbol 
of famous Armstrong Rhino-Flex construction. 
He sells unsurpassed Armstrong quality month 

after month to the millions of readers of 
The Saturday Evening Post... Collier's... 
Time ... Look ... American Legion 
Magazine ...Capper’s ... and Farm Journal. 
Proof—no tire manufacturer advertises 
more aggressively than Armstrong! 


Some of the hard-selling 
promotion material available 
to Armstrong distributors — 


Point of sale packages . . . Identifi- 
cation signs Outdoor painted 
boards .. . Window and Floor 
Displays Direct mail... Dem- 
onstrations Novelties. Write 
irmstrong Rubber Co., West Haven 
16, Conn., Natchez, Miss., Des Moines, 
lowa. Export Division, 20 East 50th 
Street, New York 22, N. Y. 
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Air Service Merchandising 


Certified Air Service is going to 
appear all over Schrader's dealer 
signs, posters and tie-in materials 
this year. It will also identify the 
company's new Certified Air Serv- 
ice merchandising unit containing a 
stock of valve caps, valve cores, pas- 
senger car gauges and a Schrader 
Trutest Special Gauge, and an in- 
struction folder telling how to test 
and certify the accuracy of all the 
dealer's tire gauges. A part of the 
sales talk will be the fact that test- 
ing tire pressures attracts steady 
customers for all of a dealer's serv- 
ices 

At the same time Schrader is put- 
ting out a catalog and manual, the 
first half of which is devoted to in- 
structing service station dealers on 
the heat build-up formula for test- 
ing and inflating tires and how to 
train all of their station men to fol- 
low a uniform procedure 


Filter Sales Aids 


A 20 x 30-inch lithographed wall 
banner is supplied to its dealers by 
Champion Laboratories, Inc., of Meri- 
den, Conn., makers of the Champ 
brand oil filters and elements. It is 
one of two selling aids offered by the 
company, the other being its Catalog 
No. 3 which it claims is the “most 
condensed, yet most complete cross- 
index ever offered” of automotive fil- 
ter equipment 


Death 


Charlies G. Sloan, Jr., 53, accessories 
sales manager of Tide Water Aasso- 
ciated Oil Co., died May 31. He joined 
Tide Water in 1921 as industrial oil 
salesman at New Haven, Conn In 
1924 he was appointed station agent 
at Bridgeport, Conn., and the follow- 
ing year station agent at Westbury, 
Conn He became sales supervisor 
for western New York with offices 
in Buffalo in 1927. The next year he 
was made district sales manager at 
Westbury, and from 1929 to 1935 was 
district sales manager at Long Island 
City, N. Y. From 1935 until 1945 he 
served as Metropolitan New York 
sales department manager, and a 
year later became accessories sales 
manager with offices in New York 
His home was in O'd Greenwich 
Conn 
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MR. PETROLEUM JOBBER — 
America’s 40 million car own- 
ers buy from their service sta- 
tions from 65 to 125 times a 
year, or an average of 95 times. 
That's how often you and your 
dealers have a chance to make 
extra TBA profits from Wuiz 
automotive chemical sales. 
Make the most of this tremen- 
dous market with Wuuz prod- 
ucts—they’ve got everything 
you need to build profitable, 
steady TBA sales! 

Remember! Regardless of 
the size of your business opera- 
tion, there’s a profit opportu- 
nity for you in the wholesaling 
of Wu1z chemicals. 


Check These WHIZ 
Sales Advantages 
A Complete, Top-Quality Line 
Above Average Profit Margins 


Strong National Consumer and 
Trade Advertising 


All tems Fair-Traded 


Lab-Tested, Time-Tested, Sales- 
Tested Products 


Free Displays and Sales Helps 


wHiZ Quality 
Automotive Chemicals 
Build Steady TBA Sales: 


making information 
for full profit-ma — 
waite —_ voduatt® including eg 
ae aren Radiator Spe oy = 
anes Lubricants and many other ite 
u 





RR. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 


777 Cooper St. * Camden 2, N. J. 
Werehouses Chicago, Dollies, Son Froncisco 


WHIZ Business is Big Business! 
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LARGE WAREHOUS# 


large stocks of batteries. Muluple charging lines cost less than shifting heavy 


An important e'ement of TBA warehousing cost is care of 


loads of 


batteries to charging positions 


Oil Companies List Warehouse Costs 


By NPN Staff Writer 


Two other il companies, in addi 
tion to those whose experience is re 
ported on p. 70 of the NATIONAI 
PETROLEUM NEWS issue of April 4 
1951, have submitted warehouse costs 

The first company reports, for last 
handling 
against TBA operations of 
$6¢ per $1 of merchandise cost. Al 
though no precise calculation of the 
relation of this cost figure to the 
selling price of merchandise has been 


year warehouse costs 


charged 


made by this company, it has been 
estimated that it 
2.5¢ per $1 of sales 

This over-all cost, the 
says, is & composite of 


would run about 


company 
warehouse 
costs at five different points, ranging 
as follows 


le per $1 of 


nerchandise cost 


‘ 
3 
9 

> 


« 


4 


This company notes that these fig- 
ures are slightly better than the costs 
prevailing in one of its old ware- 
houses, recently replaced, where the 
handling cost was Se per $1 of mer 
chandise cost 


Included in these figures are sal. 
includ 
engaged in billing opera 
tions; rent, utilities, and personal 
property taxes on the inventory stock 

A second company reports on over 
all results from a large, central TBA 
warehouse For this warehouse, for 
1949, the cost ran 10.8 of sales 


aries of werehouse personnel 
ing those 


and for 1950, 11% of sales. It is im- 
portant to note here that delivery 
expense is included in these costs 
and also all of the warehouse han- 
dling and clerical expense, but no sell- 
ing or general overhead cost 

Almost all of the major oil com- 
panies today are making some effort 
to streamline their warehousing of 
TBA merchandise, and to reduce the 
cost of handling wherever possible 
In the field of TBA operations a ma- 
jor oil company functions as a jobber 
on a large scale, and not as a manu- 
facturer, as in the case of petroleum 
products. Practically the only area 
of cost reduction is in warehousing, 


SMALL WAREHOUSE 


order handling, and shipping, and 
profits derived from TBA operations 
grow or diminish according to the 
efficiency with which these steps are 
performed 

Comparisons Impossible It should 
be noted that such costs as have been 
reported here and in the April 4 issue 
concern only a few major oil com- 
panies. Almost none of the reported 
cost-experience reflect cost account- 
ing methods which are sufficiently 
uniform to permit a valid comparison 
No useful cost records have been 
from small field ware 
houses, or from those operated by oi 
jobbers or consignees, where because 
of the smaller volume, the ratio o 
handling merchandise or 
sales cost would naturally be some- 
what higher 

The general subject of TBA ware 
housing costs will probably be up for 
discussion at the Midwest TBA Con. 
ference to be held in St. Louis, Sept 
27 and 28, and there is some senti- 
ment for giving the topic a place on 
the program for the national conven 
tion in St. Louis, Dec. 3-4 


collected 


costs to 


Tire Business Farewell 


Albert C. Hayman, of the Petro 
leum Division of the U. S. Rubber Co 
is leaving the tire business after 44 
years of service with U. S. Rubber 
and henceforth will be associated with 
the Department of Commerce in New 
York City 


Car Rug Expansion 


The Wooster Rubber Co.. manufac- 
turer of the Rubbermaid Kar-Rugs, 
was able to report at the end of the 
first quarter, that sales during the 
period ran about 20% ahead of last 
year. The company is well along on 
a plant expansion program, and plans 
a heavy advertising and sales pro- 
gram for this year 


Handling expense in a small warehouse can sometimes be 


held down by use of such flexible equipment as this portable battery charger 
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Use Certified Air Service 
and build SALES 





Preventive service — the basis of Schrader’s Certified Air 
Service Plan ... makes “free air” your ticket to profit. Cer- 
tified Air Service is a new idea in sales-through-service that 
enables you to use your airlines as a starting point for mak- 
ing new steady customers and getting more business from 
your regular trade. 

Thousands of dealers are beginning this timely new serv- 
ice. If you haven't already started, all you need is the new, 
specially low-priced Schrader #530-U “Certified Air Serv- 
ice” Merchandising Unit. It contains the products, signs 
and instructions, including the finest Schrader Gauge 
(#8106B Trutest Special), 50 #880MB Valve Caps, 50 
#4000 Valve Cores, 5 #5050 Gauges and the new Manual 
that shows how to start to profit the easy way. Get your 
#530-U Merchandising Unit from your supplier today! 


A. SCHRADER’S SON, BROOKLYN 17, N. Y. 
Division of Scovill Monvtacturing Company, Incorporated 








SUMMER DRIVING MEANS INCREASED TUBE REPAIRS 
Be sure you're all set to cash-in 
with these Genuine Schrader Products 


i Passenger Tire Valves 
Tractor Tire Valves 


light Truck Tire Volves 


<€ Truck and Bus Screw-on Volves 


| 








valve for ‘18.13 


dealer U.S.A 


FIRST NAME IN TIRE VALVES 





#06. 6. Fat OFF 











FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


59 





go 2 a i 


“DOING FINE 
WITH 
THE KELLY LINE!” 


Right now there are a lot of tire dealers 
throughout the country who are mighty 


glad they signed up with Kelly when 
they did! 


For Kelly has been in the tire business 
for 57 years—and has developed an en- 
viable reputation for treating its dealers 
fairly and squarely through all kinds of 
emergencies. 


Why not find out now about the many 
advantages of teaming up with Kelly 

so that when the present tire situation 
eases up we can get together and talk 


business in terms of your future? 


lf you'd like a field representative 
to call, just write 


THE KELLY-SPRINGFIELD TIRE COMPANY 
Cumberiand, Maryland 


Sebling Kelly Tires is a Good Business K CELL LY aie 


and Improved 


TIRES for 57 years! 


Sure-Stop Super Flex rip Trae Truc Trac Commercial Heavy 


ruck Tread Truck 


Passenger Passenger a I 


L. PETROLEUM NEWS 








ABOUT OIL PEOPLE 





a 


RETIRING CHAIRMAN of Arkansas PIC A. B. Speights, seated at left, poses with 


the 1951 officers, chairman F. 


Brown, seated at right; vice chairman Goode Stewart, 


standing at left; and executive secretary W. F. Scarborough. Mr. Brown is state mana- 
ger for Texaco, Mr. Speights is district manager for Gulf, and Mr. Stewart is district 


manager for 


Fred S. Burroughs has been ap- 
pointed national secretary of the dis- 
tribution division of the Oil Heat In- 
stitute of America, Inc 


Mr. Burroughs will co-ordinate the 
activities of 1,500 oil heating equip- 
ment and fuel oil dealers, members 
of the distribution division, in some 
25 chapters of the Institute and 170 
associate members His activities 
will include the fields of government, 
industry, public relations, advertising 
and promotion and trade organiza- 
tion 

A graduate of Princeton Univer- 
sity, class of ‘36, Mr. Burroughs was 
at one time assistant to the manager 
of public relations of Shell Oil. Be- 
fore joining OHI, he operated his own 
companies in the distribution and 
manufacturing fields 


4. Heber Lewis, Lewis Oi! Co., 
Burnside, Ky., has completed con- 
struction of a new building which is 
two stories high, contains 20,000 sq 
feet of floor space and is located on 
the main line of the Southern Rail- 
road 


Mr. Lewis is mayor of Burnside 
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Magnolia Petroleum 


John W. Ferguson, president of the 
Columbus, Ohio, Petroleum Club, and 
formerly with Pure Oil, is vacationing 
in his native Northern Ireland 


A. 4. Singleton 
is now a director 
of California Tex- 
as Oil, Ltd., and 
Bahrein Petrole- 
um, Ltd 

Mr. Singleton, 
who is a_ vice 
president of Cal- 
tex, has been ac- 
tive in the oil 
business since 
1924. He started 
with the Galena 
Signal Oil Co. of 
Ireland, later becoming manager of 
Texaco’s English subsidiary. He was 
made assistant general manager of 
Texaco's foreign sales division at the 
end of World War II, and in 1947 he 
joined Caltex as assistant vice presi- 
dent. 

Born and educated in Ireland, Mr 
Singleton was a director of the Pe- 
troleum Board in England during 
World War II 


Mr. Singleton 


Fred T. Holt will be specia) repre- 
sentative in charge of sales activities 
in eleven North Atlantic states for 
Union Oj) of California 

Mr. Holt, formerly sales promo- 
tion manager for Union Oil, will be 
in charge of the company's program 
introducing Royal Triton Motor Oil 
in the eastern states and will be re- 
sponsible for all marketing activities 
in that area 

A. D. Gray will now be with Union 
Oil's Los Angeles office He was 
formerly special representative in 
New York 


Don Condon of the Whiting-Riggs 
Oil Co., Ripon, Wis. says that the 
company will now be known as Con- 
don Oil Co 


New chairman of the board and 
managing director of Esso Petroleum 
Ltd., is Leonard Sinclair, who suc- 
ceeds the late R. A. Carder 

Mr. Sinclair joined Esso Petroleum 
in 1908 at the age of 13. He was 
made a director in 1943 and became 
a managing director in 1949 

W. E. Jenkins and N. F. Myers 
have been appointed managing direct- 
ors of Esso Lid., and H. C. Tett has 
been made a director 

Mr. Jenkins has bern with the com. 
pany since 1920 and has been a di- 
rector since 1945. Mr. Myers is a 
native of Mt. Carroll, Ill, and was 
sent to England last year as a di- 
rector of Esso. Mr. Tett is former 
general sales manager 


Jack Itkoff, president of Tower Oil 
Co., Cincinnati, has opened four new 
service stations in the Greater Cin- 
cinnati area 


Mr. and Mrs. Henry Vorwerk, the 
parents of Ernest G. and Herman 4. 
Vorwerk, who operate the Home Oil 
Co., Napoleon, Ohio, recently 
brated their 66th wedding anniver- 
sary 


cele- 


Dr. Robert E. Wilson, chairman of 
the board of Indiana Standard, re- 
ceived the Cadman Memorial Medal 
at the Royal Institution in London, 
England, June 21 


Dr. Wilson is the second American 
to receive the award which is pre- 
sented by the Institute of Petroleum 
in recognition of outstanding con- 
tributions to the industry. The Cad- 
man Medal is in memory of Lord 
Cadman, chairman of the Anglo- 
Iranian Oil Co. and the Iraq Petro- 
leum Co 








HAROLD SONNTAG 


LEO HOCHSTATTER 


Central Oil Company, Mendota, Illinois 


This iv a typical American story of a couple of good men who 


started out as “office boys” and went on to own the company 


Twenty-five years ago, Harold Sonntag and Leo Hoch 
statter were saleamen for Central Oil Company in Mendota 
Illinois, Leo was a truck saleaman Harold was a service 
station salesman 


In 1928, they managed to buy their first financial interests 
in the company. And what a fine time that was to take on 
new responsibilities’ Mendota, in the center of a rich farming 
aren, was hard hit by the Depression. Corn was selling at 
15 cents a bushel hogs were going for three cents a pound 
Their business wasn't helped, either, by the fact that they 
were selling a local, unadvertised brand of products. For 


several years it was touch-and-go 


But along about 1933 things began to perk up a little, and 
by 1957, the men were able to buy out the other stock 
holders 


But those eight years with an unadvertised brand of prod 
ucts had taught them a lesson. As soon as the company was 
theirs, they immediately awitched to nationally advertised 
Conoco Products. Not till then did their hard work really 
begin to pay off 


The extensive advertising in national magazines, news 
papers, farm papers, on billboards, radio, and now television 
keeps Conoco Products established as tops in quality and 
performance. The men found that they could call on the 
broad experience of the Conoco marketing staff whenever 


they wanted help. And the Conoco Touraide brought extra 


customers to their own and their dealers’ stations 

Today Central Oil has 12 employees serves 14 dealers, 
«ix industrial users, 50 commercial accounts, and more than 
00 farmers. Business has increased five-fold 


Both men are very active in civic and fraternal! affairs 
Harold is a member of the Lions Club, a founding director 
of the Chamber of Commerce, finance chairman of the Boy 
Scout Council, and a member of the cancer drive committee 
Leo has been a director of the Chamber of Commerce, chair 
man of a Boy Scout troop, is a 23-year member of the Elks, 
and deputy grand knight of the Knights of Columbus. Both 
are active in the Illinois Petroleum Marketing Association 


Continental Oil Company is happy to salute Leo Hoch 
statter and Harold Sonntag, a couple of men who have fol 


lowed the good American tradition of freedom of enterprise 
to “grow up and own the business.”’ Like all the thousands of 
independent jobbers in this country, their integrity and 
enterprise adds to the luster of the entire oil industry 


And we'd like more jobbers like them. We believe that 
now is a fine time for many independent jobbers to build 
more business, by selling Conoco Products. If you are inter 
ested in a jobbing contract with Continental, why not writ« 
to the Continental Oil Company office nearest you, or to 
Ponea City, Oklahoma. If you are not within reach of Con 
tinental’s gasoline supply, we would be happy to give you 
information about the possibility of increasing your profits 
by selling the spectacular new Conoco Syper Motor Oil in 
any of the 48 states 
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R. O. Jomes, who was with Union 
Oil of California 22 years, has been 
appointed head of the fuels and chem- 
icals bureau for the southern Cali- 
fornia district of OPS. Harvey B. 
Webster was named business analyst 
for the office 

Mr. Webster has been in petroleum 
marketing over 20 years 


Alfred E. Ryan has been appointed 
district engineer for the Asphalt In 
stitute ai Sacramento, Calif 


G. H. Young, assistant retail sales 
manager for Ohio Oil, now will be in 
charge of service station sales. Fred 
Norton, former supervisor of retail 
sales lubrication dept will be in 
charge of consumer and industrial 
sales; and C. A. Ballinger, assistant 
to the retail sales manager will be 
in charge of operations 

A. L. Brann, former Indiana dis 
trict supervisor is now assistant to 
the retail sales manager at Ohio Oil 
and C. A. Johnson has been made 
sales specialist for TBA 


C. H. Creed, manager of Northern 
Oil Co., Aberdeen, 8S. Dak., issues a 
quarterly booklet for his customers 
with prices and instructive arti- 
cles for the farmers. The book also 
contains many of his own poems 

Before going into the oil business 
in 1938, Mr. Creed was a high school 
principal, a farmer, and operated a 
cigar store and news stand 
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Meeder Mr 


Frederick H. Meeder is the new 
president of Richfield of New York 
succeeding Mare F. Braeckel, who 
was recently made a vice president of 
Sinclair 

Mr. Meeder was formally a_ vice 
president and manager of the traffic 
and product department He has 
been with Richfield since 1929 and 
before that was secretary of the Wal- 
burn Petroleum Co 

H. G. Meyers and R, F. Glock have 
been elected vice presidents of the 
company. Mr. Meyers joined Rich- 
field in 1933--and was made assist- 
ant to the president in August, 1948 
During World War Il, he was a 
lieutenant in the Navy Petroleum 
Supply Corps 

Mr. Glock has been with Richfield 
since 1936 He becam¢ manager of 
lower New York and Connecticut dis- 
trict in May, 1948, and in August of 
that year was elected genera) sales 
manager 


K. L. Hollister 
will head Tex- 
aco's new Detroit 
technical service 
field office, which 
will maintain a 
working liaison 
with the automo- 
tive industry. Mr 
Hollister, a lub- 
rication expert 
will work with 
the automotive 
industry on prob- Mr. Hollister 
lems relating to 
fuels and bubrication A graduat« 
of the University of Michigan, he has 
been with Texaco since 1932 

. > > 

A. A. Stambaugh, board chairman 
of Standard of Ohio, has been elected 
a member of the board of the Ameri- 
can Management Assn 

A. L. Nickerson, domestic market 
ing director of Socony-Vacuum, has 
been elected a vice president of th 
association's marketing division 

. > > 

George Willoughby, automotive sales 

manager of Socony-Vacuum's White 


Mevers Mr. Glock 


Star Ohio division since 1942, hes ter 
tired after 24 years with the company 

Prior to becoming automotive sales 
manager, Mr. Willoughby was head of 
the personnel department and acted 
as assistant to the president, Harry 
B. Earhart, founder of White Star 
Refining 

. . . 

John F. Haffner, president of Haft 
ner’s Service Station, Inc., Lawrence 
Mass., says that circumstances got 
him into the oil business. While em 
ployment manager for a textile com 
pany in 1925, he decided to suppl 
ment his income by building a serv 
ice station to sell. However, when 
the station was finished, it was so 
eleborate no one would buy it and Mr 
Haffner had to operate it himeelf 

He now has eight service stations 
and three bulk plants and markets 
a complete line of petroleum products 
and TBA 

. . . 

John J. Moorhead is now 
manager of Bowden Oil Co 
Ohio 


acting 
Hebron 


Winston A. Lawton, Estill, 5. © 
recently opened a service station in 
Allendale, $. C 
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W. T. Hyde, district manager of Gulf Oil at Richmond, Va 


W. T. Hyde Heads Virginia Oil Men's Assn. 


W. T. Hyde, new president of the Virginia Oil Men's 
Asen., can trace his entry into the oil business to a boy's 
natural curiosity in machines 

As a farm boy at Stafford Hall Farm, Clearspring, Md., 
where he was born and raised, Mr. Hyde took keen inter- 
est in the mechanized farm equipment his father used 
Later, this interest prompted him to join the Moline Plow 
Co., Moline, IlL., where he became service manager of the 
power driven division for the AUlantic Coast. In 1923, five 
years after joining the farm implement company, he felt 
the need to further his study of the lubrication of internal 
combustion engines and so joined Gulf Oil 

The lubricating end of this study must have proved 
more interesting than the engines for Mr. Hyde is still 
in the oi] business and is now Gulf's district manager at 
Richmond 


64 


During World War II, Mr. Hyde served as chairman of 
the committee for the study of the joint use of market- 
ing facilities of the petroleum industry in Virginia and 
also served on the Petroleum Advisory Committee for 
Virginia under the office of Defense Transportation. He 
was the first chairman of the Virginia OTIC, which of- 
fice he held for three years, and is a member of the execu- 
tive board of the Virginia Petroleum Industries Com- 
mittee, of which he was chairman in 1948 

Mr. Hyde lives with his wife and son, Garrett R., in 
Richmond 

He likes to play golf, but prefers spending his leisure 
hours at home 

The Virginia Oil Men's Assn. is one of two Virginia oil 
marketers associations, each of which has been organized 
separately 
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ON MAINTENANCE AND CONSTRUCTION WORK 


WITH ASEOWGE WORKSHOP ON WHEELS 


Step up the efficiency of every maintenance or construction job with a 
Brownie Workshop on Wheels. This Brownie-built construction body 
is adaptable to many particular needs. There are convenient compart- 
ments for tools and replacement parts and the body will accommodate 
bulky construction materials, pumps and even one 10 or 20 barrel 
underground tank. Low center of gravity and closed compartments 
afford the construction body a streamlined appearance uncommon in 


the typical maintenance truck body. One handle locks all compartments 
on each side 


e Vise pocket for carrying vise with * Removable davit for loading and 
special mounting device for clamp unloading heavy equipment and 
ing on lower right-rear. materials. 

ss Long storage chamber opens on Removable above-the-cab ladder 
either side of truck and permits and pipe carrier and tarpaulin 
carrying lengths of pipe, fittings frame. Eyelets along top of body 


shovels, etc. afford points for tying the tarpaulin. 


* Meter and calibrating bucket storage space 
with drawers for small fittings or tools 


Brownie construction body models are available to fit 60” cab-to-axle 
frames and 48” cab-to-axle frames. Overall sizes are 99%" and 


86%". Write, wire or phone Brownie for full information on model 
=422 workshop on wheels. 


Send complete details for prompt reply 


BROWN STEEL TANK COMPANY 


2901 FOURTH STREET S.E., MINNEAPOLIS 14, MINNESOTA 





You have freedom of choice, 
so sell the best 
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A Complete line of Finished Oils-Blending Oils-Greases & Bases 
FOR SALE UNDER YOUR OWN BRAND NAME 


SUN O/L COMPANY * Philadelphia 3, Pa. * In Conoda: Sun Oil Compony, Ltd., Toronto ond Montreal 





